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BW YORK ony THE PIVOT 


| WILL DECIDE FATE OF MOVEMENT. 


P Success of Fire Underwriters Associa- 


tion Contingent Upon Exchange’s 
Attitude—Position of Brokers. 


Whether the Fire Underwriters’ As- 
sociation is to be an effective working 
organization, or merely another “what 
might have been” fire insurancewise, is 


dependent wholly upon the attitude the | 


New York Fire Insurance Exchange will 
assume wuen the question of modifying 
fis present rules governing commis- 
sions to agent and brokers is submitted 
to its members for their consideration. 

To compel a change in the organiza- 
tion’s rules calls for a ninety per cent. 
yote and the opponents of the new 


movement assert that with such com-| 


panies as the Continental, Fidelity-Phe- 
nix, Williamsburg City, Globe-Rutgers 
and others outside the fold, the requir- 
@i percentage vote cannot be had. 

On the other hand, the advocates of 
the new programme confidently main- 
tain that its provisions will be approv- 
ed by the boards of New York, Boston, 
Philadelphia and Allegheny County, Pa. 
They point out that while the Conti- 
nental combination has not signed the 
new agreement, its president, Henry 
Evans, may yet do so. He has been in 
Enrope for several months, and on Sat- 
urday last, indicated his readiness to 
consider the agreement within a short 
time. Having entered his companies in 
the Western Union, association man- 
agers contend they are justified in feel- 
ing that Mr. Evans will join the Hast- 
em organization. 

It may confidently be asserted that 
unless New York City be brought into 
line, the movement will be a failure, 
the smaller companies taking the posi- 
tion that if the expense element can- 
not be controlled in the leading in- 
surance center of the country it would 
be useless to attempt revision else- 
where. 

Will Seek Signatures. 

Immediately President Paton an- 
nounced the membership of the execu- 
tive committee, the gentlemen chosen 
Inet, and by lot selected their term of 
Service, divided into periods of one, two 
and three years. 

A list of companies whose executives 
have not yet signed the Association’s 
agreement is being prepared and a 
Rumber of offices will be assigned to 
each committeeman to work upon. In 
this way a thorough canvass of the en- 
tire situation will be made speedily and 
effectively. 

Attitude of the Brokers. 

When the insurance brokers of this 
City read the constitution and by-laws 
of the new Fire Underwriters Associa- 
tion, they realized that the drastic re- 


(Continued on page 11.) 
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Organized 1853 


THE HOME 


Insurance # Company 
New York 


Elbridge G. Snow, President 
MAIN OFFICE, 56 CEDAR STREET 


CASH CAPITAL, $3,000,000 
Assets, January Ist, 1910 
Liabilities (including capital) ... 
Reserve as a Conflagration surplus.... : 
Net Surplus over all liabilities and reserves.... 


SURPLUS AS REGARDS POLICYHOL DERS, "$16, 382,836. 


14'924'838 
1,200 000 
11,182,836 


Insures against loss ot real and personal property, rental income, 
use and occupancy, earned profits and 
commissions by 


Fire, Lightning, Wind-storm, Automobile and 
Inland Transportation Risks 





Entered United States 
1866 


North British 


and Mercantile 


Insurance Co. 


Established 1809 


Since 1866, 


States, 1,833 Fire Insurance Companies have failed or retired 


when the North British & Mercantile entered the United 








HOME ENDORSEMENT 


—GAVE 


CONFIDENCE ABROAD 


New Insurance Applied for upon which Premiums have been Paid 
in cash during the first Six Months of 1910 is in Excess of New 


Insurance Paid for in cash during the Entire Twelve Months of 1909 


THE ABOVE iS THE RECORD OF THE 


PITTSBURGH LIFE AND TRUST CO. 


W. C. BALDWIN, President 


The First Company Licensed in the State of New York after the Enactment 
of the Armstrong Laws 


A FEW GENERAL AGENCY DISTRICTS OPEN 








field an attract 





$3.00 a Year; 15« 


INVESTIGATING PROMOTIONS 


PARTIAL 


> per ( Opy 


EXAMINATIONS MADE. 


New Law of New York Believed to 
Sound Death Knell of Professional 
Promoters. 

of the New York 

ance Department, have commence 
xamination of offices, which exist for 

the sale of stock of 

ies in process of formation 

tion being to investigate first 


Examiners 


insurance 


compan- 


for compani hartered 
pushing for 


previous! 


selling stock 

by other States, but 

ness here. As 

columns, the law recent 

the State Insurance Dep 

thority to examine into t 

any corporation organizé 

aw of this State, or having a1 

his State, which corporat 

@1 in or is clair 

t is engaged in, organizing 

enbscriptions for or dispo 

f, or in any manner aiding 

part in the formation or busir 

insurance corporation or 

or which is holding the 

r ns for 

manage 
other- 


> or more 
voting truste¢ 


Competent Examiners Selected. 
Under the power thus conferrs d Su- 
rintendent Hotchkiss mmediately 

? seamted some of the xaminers 
in the department to visit Gian con- 
cerned anu with this came the 

of rounding outa list. Quit 

had openly advertised their 

but many others were, “working pe on 
cover,” but by using available chan- 
nels for information, a list of some 25 
offices for be ymotior purposes, or 
holding cor obtained 
and will be examined as lily as the 
work can be pushed. Thus far partial 
xaminations have been made of six 
offices, although it will be prot ly a 
few week before reports wil i] 


Origin of Bill 
’ ant f- ay 


naa 


Probable Effect of Law 
Just what effect the law 
is yet problematic, but ther 


have is 

many 
who bel ev it wil! prove the death 
knell to nrofes ional promoters in New 
York State, as it is not be 
the Insurance Department, under the 
present head at least, will approve a 
promotion fee such as will make the 
ive one. Promotion ex- 


leved that 
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penses at present range from 15 to 35 
per cent. of the gross amount collected 
from the stockholder, namely capital 
and surplus, and while no statement 
has been given out by Superintendent 
Hotchkiss, it is believed that 10 per 
cent. would be the maximum he would 
recommend for promotion purposes, 
while opinions obtained from banking 
institutions have set the figure as low 
as 5-per cent. 

A feature that is likewise uncertain 
is the power the superintendent might 
have following an examination, the re- 
port of whicn was unfavorable. 

At any rate the proceedirgs of the 
next few weeks in this line will be in- 


teresting. 





APPOINTS NEW EXAMINERS. 
New York Insurance Department Pre- 
paring for Increased Work Due to 
Recent Legislation. 


It was announced at the State Insur- 
ance Department this week that the fol- 
lowing had been appointed assistant 
examiners in such department at $1,800 
a year each 

Arthur E. Peat and Charles A. Kirch- 
of Brooklyn; Ernest Willvons- 


gessner, 
eder, of Westchester; John H. Kirker, 
Jr., and Joseph H. Middleton,of Albany, 


and W. Walter Streeter, of Jersey City. 
These appointments have’been made 


necessary by the increased work put 
upon the department through recent 
legislation, particularly that which re- 
quires an examination of every {nsur- 
ance company or society at least once 
every five years, the necessity of in- 
vestigating and examining all holding 


and promoting companies, and the as- 
sumption of full jurisdiction over about 
twenty Lloyds associations and three as- 
f inter-insurers, as well as of 





sociations o 






upward of one indred and fifty co- 
operative fire il ice companies. 
A Happy Coincident. 
It was one of those hot days, of 


which there were a half a dozen last 
week, and this week bids fair to be as 
liberal. No matter how warm the day 
may be, R. J. Mix, New York City man- 
ager of The Prudential, is always on 
the job. 

The telephone bell rang. “Is that 
vou Mix? How would you like to get 
some good news on a hot day like this? 





Know that $20,000 policy I placed on 
—— ? Well, he wants an addi- 
tional $30,000.” 

Five minutes later Mr. Mix was 
again called to the ’phone and after 


with 


pleasant greetings, winding up 
comment as to the weather (not un- 
favorable, of course, for R. J. M. never 
complains), the party on the other end 
of the wire said: “Well, Mix, I have 
some pretty good news for you. I suc- 
ceeded in inducing whom I 
wrote recently for $20.000 to take $30,- 
000 more.” 

Now that was a happy coincident. 


Two applications for $30,000 each from 
men each of whom had taken out $20,- 
000 a short time before 


Interesting Topic. 


L. A. Dean, of the firm Dean & Dean 
general for the State Mutual 
Life of Rome, Ga., has been asked by 
the executive committee of the Ameri- 
address. the 


counsel 


can Life Convention to 
i.gal section of the convention at the 
Des Moines meeting in September cn 
the following subject: 

“What benefit may life insurance 
companies expect to derive from uni- 
form legislation among the States, and 


on what subject, if any, should uniform 
legislation be encouraged by life insur- 
ance companies.” 





Kingsley Month. 





The field force of the New York Life 
will make a special effort for new busi- 
ness this month in honor of Darwin P. 
Kingsley, president, as a token of ap- 
preciation for the part he played in se- 
curing amendments to sections 96 and 
97 of the New York law. 
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DR. LESLIE D. WARD IMPROVING. | 





Vice-President of Prudential Stricken 
While Visiting His Son 
in France is Gaining. 





From Paris on July 8 was cabled the 
sad news that Dr. Leslie D. Ward had 
been stricken with acute kidney dis- 
ease at the Ritz Hotel in that city, and 
that the attending physician had given 
the opinion that he could not survive | 
the night. At the bedside was his only | 
son, Leslie Ward, Jr., who has a villa 
in France where he has resided for} 
some time. | 

The splendid physique of tae doctor | 
refused to succumb as anticipated by | 
the attending physician, and inquiry at | 
the home office at this writing brings 
the information that he is still alive, 
although no assurances as to recovery 
can be given. 

Dr. Ward was one of the organizers 
of The Prudential, and has been con- 
tinuously in the service of the Compa- 
ny. Prior to the formation of the in- 
stitution he was a young physician | 
with a large private practice. He be-| 
came the Company’s first medical di- 














rector and in 1884—twenty-six years 
ago—he was elected vice-president, a 
position he now holds. Dr. Ward has 
given little if any time to the Indus- | 
trial Department for many years, his | 
work being confined to the Ordinary | 
branch. 

He has attended practically all the | 


agency gatherings and is dearly belov- | 
ed by the men in the field. Of a quiet 


unostentatious disposition, he has 
nevertheless a personal magnetism | 
which draws men to him. This has} 


won for him an honored place among | 
company executives. | 

As we go to press we are caveedl 
that Dr. Ward’s condition is consider- | 
ably improved, the physicians announc-| 
ing that he has a strong chance for re-} 


covery. 





PITTSBURG AGENCY OUTING. 





Manager Woods, of Equitable, Selects | 
Cape May City as Head- 
quarters for 1910. 

On Monday evening of this week the | 
Pittsburg agency of the Equitable Life, 
Edward A. Woods, manager, started on 
its twelfth annual outing, the party to 
eturn to Pittsburg, July 23. Wash-} 
ington was the first stop, among the, 
pleasures enjoyed there being a trip to} 
Mt. Vernon. Ten full days will be} 
spent at Cape May, among the features | 
being an automobile ride to Atlantic | 
City and an all-day cruise on Delaware | 
Bay. Those qualifying for the short 
trip will leave Pittsburg Sunday night. | 

The party taking the full trip is: H. |} 
K. Beegle and wife; Mrs. M. H. Cook, 
Petrolia; Wm. M. Duff and Mrs. C. 
McG. Duff; D. A. Findlay; R. C. Gailey | 
and wife; S. D. Gailey; T. Gjertsen; | 
G. W. Glassburn; Leo Guthman and/} 
wife, Youngstown; S. W. Guthrie and | 
wife and J. M. Guthrie, Jr., Indiana, | 

| 
| 


Pa.; C. M. Hooker, wife and daughter, | 
Bradford; C. B. Hamilton and wife, 
Coraopolis; Dr. W. A. Longanecker and | 
wife and two daughters; Dr. J. S. Mar-| 
dis and wife, Johnstown; J. H. Mason | 
and wife; W. C. Murray; J. S. McCar- | 
gar, Bellefonte; Geo. G. Norris, two | 
sons and daughter, Harrisburg; F. G. | 
Pierce; C. N. Ramsey; W. H. Riley and 
wife, Greenville; Miss Ella Skiff, Con- 
nellsville; Miss Strauss; T. Lee Van | 


Giesen, Leechburg; D. H. Welday, | 
Steubenville, O.; Chas. A. Woods, Esaqa.; | 
Edward A. Woods; Mrs. Ellen C.| 


Woods; Lawrence C. Woods and wife, 
son and daughter; N. S. Wooldridge; 
S. O. Wright, Zelienople. 

The Short Trip party will be, H. B. 
Ganoe, Chambersburg; John W. Hunter, 
Rochester; E. E. Johnson; W. H. Mc- 
Manus; C. R. Notman and wife; Chas. 
B. Price and wife; J. R. Rote and wife, 
Harrisburg; Jno. K. Skelly and wife, 
McKeesport. 








14, 1910, 


——_—__ 





SELLING LIFE INSURANCE IS PROFITABLE EMPLOYMENT WHEN REPRESENTING THE 


Great Southern Life Insurance Company 
CAPITAL AND SURPLUS, $1,000,000 





ores 


LIFE 






J. S. RICE, President 








COMPANY 


other, $257,000. 


Business Written First Seven Months 
THREE AND THREE-QUARTER 

MILLIONS 

“ A plainly worded life insurance policy contract is one of 
the world’s masterpieces,”’ 

Our policies are the simplest, the plainest 
the fairest, the safest contracts ever written 
—so much so they are novelties. One agent 
has written in seven months, $716,000; an- 
other, $298,000; another, $268,000; an- 


If you think you can sell life insurance 
= . ’ 
write to me for terms. 


O.S CARLTON, Vice-President, Chronicle Bldg., HOUSTON, TEXAS 








1894 


The State Life Insurance Co. 


UNEQUALLED IN SOLID ACHIEVEMENT 


INDIANAPOLIS 


Assets December 31, 1909 ‘ ‘ ‘ ‘ 


Surplus, 1909 


Gain in Admitted Assets 


GROWTH UNPARALLELED 


Nobnicnsus bubba tneesndiules kn teak Weaeeed tebaclasccackcke $1,001,409.00 





OUR OWN IDEA 


CHAS. F. COFFIN, 2d Vice-President 


OPEC SIREN RRS ER 1,023, 700.00 
veseee +s ty201,977,14 


WITH THE STATE OF INDIANA 
This is $848,861 More Than is Required by Law 
MOST ATTRACTIVE AGENCY CONTRACTS 


Every Contract Direct With the Company 
Scores of Good Men Have Joined the State Life Field Force Since January 1, 1910 


On All Agency Matters Address 


1231 State Life Building 


$8,580, 830.58 
1,174,606. 34 


Gain in Surpius 


314,044.74 
SECURITIES DEPOSITED 


1910 


7,775.00 











New Business Paid-For 


The Northwestern || ltsetierse in tne No 
Mutual Life Insurance Co. 
of Milwaukee 


GEO. C. MARKHAM, President 
A. Ss. HATHAWAY, Secretary 





1905 - : 
1906 

1907 

1908 

1909 - 





Each year larger than any in the 
previous history of the Company. 


Commenced Business 1858. 


$90,334.038 


93,563,452 ingure jn. 
e The Northwestern’s new (1910) poli 
102,283,634 contract with its Dividend Options, Paid-up 
109,685,428 and Endowment Options, Options of Settle- 
113,716,188 ment and the Premium Loan features. 


address 








NSURANCE MEN will note the signifi- 
orthwestern’s 
ve years. 





IMPORTANT Fh 

business are s ae the folldwitey a 

centages: Mortal ' 
1905 i215 67 473 
1906 11.76 59 4.72 
1907 11.81 58 4.76 
1908 10.76 59 4.84 
1909 10.63 54 4.85 


It is capable of easy demonstration that 
The Northwestern is the best Company to 


Issues Partnership and Corporation In- 
surance. i 
For further information or an Agency, 


H. F. NORRIS, 
Superintendent of Agencies. 

















OLDEST 
IN AMERICA 


STRONGEST 
IN THE WORLD 


THE MUTUAL LIFE 


Insurance Company of New York 


Mutual Life Agents Make Most Money 


Because Mutual Life Policies Sell Most Freely 





For terms to producing agents, address 


34 Nassau Street 


GEORGE T. DEXTER 


2nd Vice President 


New York, N. Y. 
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FOR REGULATING FRATERNALS 


ADEQUATE RATES AND RESERVES. 











| PRUDENTIAL’S SURPLUS. 





AGENCY ARGUMENTS 
AND 


PRINCIPLES OF LIFE INSURANCE 


~ By HENRY MOIR 
Table of Contents Includes The Following: 


Part II.- 


Mortality Tables. 
Premiums for —_ Forms. 


Cost and Sellin 
Sub-standard i. and Hazardous Occupa- 


| Vice-Chancellor Howell Reserves De- 
cision in Important Suit—Asks 
for Briefs. 











Great Good Accomplished as Educators 
Will Long Survive Present 
Assessment System. 


On Thursday of last week, the argu- 
ments in the suit over the distribution 
lof the surplus of the Prudential Insur- 
ance Company, presented before Vice- 
Chancellor Howell of the New Jersey 
Court, were concluded, and, owing to 
the great length at which counsel for 
eacn side spoke, the vice-chancellor re- 
served his decision and requested that 








In speaking of the movement for the 
regulation of fraternal associations, 
Field Notes, published by the North- 
western Mutual Life says: 

As is well known, old-line life insur- 


Part I.—Agency Arguments. Principles of Life Insurance. 
Insurance for Bachelors, Men of Means, 

Debtors and Creditors, Partners, Women 
and others, | 


Objections to Life Insurance. 








tions. 
Methods ‘of Treating Sub-standard Risks. 





briefs be filed. 


ance pay Xi are tye yrs law Sines Blind Deceinnss Mies Us Move. peseross end Week They Stand For. The amount involved is $16,000,000 
assets in excess 0 e prese “ ‘ 5 , / 

hold : ns ; 4 Insurance on Life of Another. Dividends (Bonuses) and Their Sources. and it is the contention of the manage- 

value of their outstanding promises-to- Supervision. ment that the surplus belongs to policy- 


For this reason on outstanding fu- 


Collective Insurance. 


Annual Statements. 


holders. During the legislative investi- 


pay. Comparisons. 
ture re — J norte oe Annuities. Definitions of Words. gation of 1906, President Dryden stated 
ae s pie e fund be $225 aaa deo Valuable Work for General Agents and Solicitors. _ A, ‘aan — poh tg a ~~ 
se ata PRICE $1.00. Special Prices for Quantities. “ rats ‘ 
insurance orders have not been terests of policyholders and next for 


ternal 
required to hold a fund of this descrip- 
tion, they relying on the ability to raise 





Address ‘*THE EASTERN UNDERWRITER,”’ 105 William St., New York City. 








the stockho.ders. 
This idea R. H. McCarter, counsel for 





by assessment to meet deficien- : 

og ‘to meet the deficiency by scal- the least intelligent. The splendid so- 56 ........... 45.00 41.41 16.21 Fe ee 
ing death benefits. cial and fraternal solidarity of the big 5% ........... 47.35 43.60 5748 'S. aeeee isher Galteter te & aad - 

‘A conference was held in New York insurance societies has enabled them to 5% ........... 49.87 45.94 18.75 Ble ee Be that the ta Mbe, 5 Bro 
last month between a committee of the Perform wonders. This factor is of 59 ........... 52.57 48.45 20.24 46 the stockholders _— = 
National Convention of Insurance Com- great value and it will survive long 60 ........... 55.45 51.13 21.88 raising = 
missioners and representatives of the ‘ong after the life insurance feature 61 ........... 58.54 54.01 23.70 The case has been earnestly pressed 
leading fraternal insurance organiza- has ceased to be of importance. nee 61.84 57.10 25.7 by the company and the contending 
tions. The fraternal orders were told _ The following table gives 4 per cent. 63 ........... 65.38 60.41 27.92 ‘*tockhokders and the decision of the 
that they must agree upon a basis of National Fraternal Congress rates, both 64 ........... 69.18 63.98 30.36 ©urt will be awaited with interest. 
adequate rates and reserves or the level and yearly increasing step rate, in 65 ........... 73.25 67.82 33.07 
Commissioners would recommend some- COMparison with the American Experi- The step rate increases each year A SUCCESSFUL GATHERING. 


with the age, thus from $33.07 at age 














thing drastic. The fraternal insurance ence net 4 per cent. ordinary life prem- t a 
representatives finally offered the fol- iums: 65 it increases to $51.59 at age 70; at New England General Agents Enjoyed 
lowing suggestions: New societies must Level Rate Level Rate StepRate 75 it is $82.19; at 80, $132.78; 85, Atlantic City—Soliciting in 
value their obligations on the National Age Am. Ex. 4% NF.C.4% N.F.C.4% $216.43; 90, $354.61; and at age 98 the Aeroplanes a Possibility. 
Fraternal Congress Table of Mortality °° $12.67 $10.34 $4.81 three survivors would each have to con- - 
or any higher standard with interest 21 --..------- 12.94 10.62 4.84 tribute $961.54 to pay their own death General agents in attendence at the 
not more than 4 per cent., and charge 22 ----------- 13.24 10.92 4.88 claims during the year. annual gathering of the field men of 
rates sufficient to support such re- 23 -.....----- 13.55 11.24 4.91 the New England Mutual Life, held at 
serves. Established societies to make 24 .--..---.-.--. 13.87 11.57 4.96 WELL-EARNED VACATION. Atlantic City last week, are enthusias- 
and publish proportionate valuations i eucebaus cue 14.21 11.91 5.00 F : tic in speaking of the success of the 
until 1918, and thereafter to be required 26 -........-. 14.57 12.28 5.06 William J. Powell, of the P ttsburg meeting. 
to reduce their reserve deficiency by 5 2. ----++-+++ 14.95 12.67 5.11 agency of the Equitable, sailed Tues- Naturally much that was said, espe- 
per cent. every three years under penal- ae Pe ae 15,35 13.07 5.18 day, on the Mauretania for a well- arn- cially in the papers prepared, will not 
ties. One of the leading fraternalists is 29 ....---.-+- 15.77 13.50 5.26 ed vacation, and will return to his post be given out until presented in pam- 
reported to have said, “Any society 30 ........... 16.21 13.96 5.34 about the middle of August. Mr. Powel! phlet form, but everyone feels well 
unable to show reasonable progress to- Oe kw a ee eeaele 16.68 14.43 5.43 associated himself with the agency paid for the time given in attending 
ward solvency should be put out of 32 .-...-.-.+- 17.18 14.93 5.53 a 1910, —— ant peer the convention. 
business.” Another said, “There can _ ene Te 17.70 15.47 5.65 clerk; he was subsequently installed as 
he no compromise with mathematical “714 .......--+- 18.25 16.02 5.77 teller and later took charge of the re- , ges an ie et ee a = 
cisteintion “Gin telidte Gf ented atti: 8 .....00000. 18.84 16.62 5.91 newal department, where he originated stead of automobiles for comanine 
ties to voluntarily safeguard SORES Aes 19.46 17.24 6.06 largely the agency’s present system of purposes. After watching ws — 
bers makes the need for compulsory re- 37 .---.--+++ 20.12 17.90 6.24 caring for renewals and restorations. In feats achieved by the “masters of the 
adjustment the only and imperative °8 .........-. 20.82 18.59 6.44 this position his prompt and courteous air” at the famnous Joreer poet aed naa 
course.” ee ee 21.57 19.338 6.66 treatment of all policyholders and gort one of the peneral aneuie ie ot 
Candid opinion will admit that except 49 22.35 20.11 6.909 agents won for him many friends and tendance said: “That settles “it To 
for the bitter disappointment of many 4i 23.19 20.93 7.16 naturally led to the creation of his pres- the junk heap with my automobile An 
fami s whe have relied on insurance 42 «..........- 24.08 21.80 7.47 ent position—that of interviewing all aeroplane for mine, and watch me ast 
2 dying fraternal orders the institution 43 ..........- 25.08 22.72 7.80 callers at the office, especially policy- an audience when I make a call.” 
must be credited with a tremendous “4 .-..-.....---- 26.04 23.69 8.15 holders, supplying them with all the in- Theawh 28900 wee Me ‘ 
amount of ood. Not only has much — eee ee 27.12 24.72 8.53 formation requested. He is also credit & “ pert was a record-breaker in 
:4 ; j rath “a z the history of the New England Mutual 
money been disbursed but a very large 46 .........-- 28.27 25.81 8.03 man of the agency. from figures give t it r bes 
class has been educated to life insur- 47 .........+ 29.50 26.97 9.38 Mr. Powell has been a leader in the S given out K may be stated 
: ou : : Pa that results thus far during 1910 are 
ance. We think the time has come 58 ........-.--- 30.81 28.20 9.87 point of production, — during the ten ahead of those for the same period of 
when, having served its purpose, assess- 49 .........-. 32.2 29.51 10.41 years of his service, in addition to his jac year in every nartioulor Paes 
ment insurance will gradually cease to 50 ........... 33.70 30.91 11.00 office work, most efficiently done. and Th , P 
be a factor in the life insurance world. 52 .....------ 35.29 32.3 11.68 largely after office hours he has placed _ e officers elected for the ensuing 
That the regular companies now serve 52 ........+-+- 36.98 33.97 12.40 on the books a total paid business of eee are: President. A. H. Curtis, 
the same public with life insurance 53 ......-.++: 38.79 35.65 13.22 $953,566. He celebrated his tenth an- YOSton; vice-president, R. J. Guinn, 
much more satisfactorily is so obvious 54 .........-.- 40.73 37.45 14.11 niversary, June 22d, by securing a $20,- “ +“ Secretary Charles E. Thomp- 
as to be within the comprehension a? Se depeawsxebn 42.79 39.36 15.10 000 application. son, Denver. 





(MAS THE 


i. GIBRALTAR’ \\? 





STRENGTH OF [i © 





JOHN F. DRYDEN, President 


ENERGY AND BRAINS 


are the necessary capital for Life Insurance sell- 
ing. You can get high returns on this capital 
by selling the policies of The Prudential. 


Write us about an agency. 
THE PRUDENTIAL INSURANCE COMPANY OF AMERICA 


Incorporated as a Stock Company by the State of New Jersey 


Home Office, NEWARK, N. J. 
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THREE LEADERS. 





General Agents Who Are Making Good 
for the New England 
Mutual Life. 





We give herewith a photograph of 
three representatives of the New Eng- 
land Mutual Life who are known by 
their works, namely, Edward W. Allen, 
manager of the St. Paul Building, New 
York City Office; Charles H. Strauss, 
general agent Fifth Avenue Building, 
New York, a~d R. J. Guinn, general 
agent at Atlanta. 

All three were formerly identified 
with the Northwestern Mutual Life for 
several years and as personal produc- 
ers rank well among the leaders of the 
business. It is safe to say that the 
three offices under their supervision 
A will during 1910 be responsible for over 





Edw. W. Allen, Chas. H. Strauss, 
R,. J. Guinn. 


$5,000,000 of the new business for the 
company. 

As will be notice’, they are young 
ren, and an acquaintance with them 
will soon convince one that they are 
aggressive, progressive and staunch 
supporters of the best methods and 
principles of life insurance  solicit- 
ing. 

The accompanying photo was taken 
at Atlantic City last week where the 
trio were in attendance at the annual 
meeting of the General Agents Associ- 
ation, Mr. Guinn being elected vice- 
president of that organization. 





Minnesota Mutual Life. 

Agency Manager, C. P. Williams of 
the Minnesota Mutual Life, reports that 
the business for June was over 50 per 
cent. greater than it was for the cor- 
responding month of last year, and over 
30 per cent greater than that of any 
month for the past three years. Also 
that the business for the first six 
months of the year shows an increase 
of over 65 per cent. over the cor 
responding period of last year. The 





financial status improved satisfactorily 


during the first six months, there being 
a large increase in assets, and an in-| 
crease of over $30,000 in surplus. 

Mr. Williams says the business is be-| 
ing secured without any special induce- | 
ments, bonus offers, or high pressure | 
1eethods. The company is having a) 
great many applications for agencies, | 
and the outlook for the remainder of 
the year is most encouraging. 





BROKERS BUSINESS DESIRABLE. 





Manager Opposed to Effort to Prevent 
Fire Insurance Men from Writing 
.Life Business. 





We have received from a prominent 
life insurance manager the following 
letter, which is self-explanatory: 

I want to congratulate you heartily upon 
voeur article on the subject of “Brokerage 
Isusiness,’’ the same being found on the first 
page of your issue of July 7th. 

It seems very clear to me that a life in- 
surance company or ageney which would 
seek to eliminate the fire insurance broker 
es a factor in life insurance is simply acting 
the part of a dog in the manger. secause 
it can’t get the business itself, it doesn’t 
want to see anybody else get it. The fire 
iusurance broker, as things are to-day, is 
uot in any sense a menace to the business. 
nor does he interfere with the welfare of 
rhe regular, full-fledged life insurance agent 
There’s plenty of business for all hands, and 
we should all be getting more of it than we 
do. 

You have taken just the right stand in 
the matter, and I am delighted to gain from 
your article the inference that the Super- 
intendent of Insurance is rather inclined to 
side with those who would not restrict the 
fire insurance broker in this way. I am 
iouch gratified to learn that there is a fair 
chance that in due course a general insur- 
ince license will be obtainable, and it seems 
to me that that is just exsctly what we 
need. I consider that as a rule the business 
done by fire insurance men is of the very 
best quality, for it largely comes unsolicited. 





BANK SUBSCRIPTIONS. 





Certificates of Deposits Instead of 
Cash Given in Payment 
for Stock. 





The old plan of obtaining the en- 
dorsement of bankers as a preliminary 
to a campaign for life insurance has 
been carried into the promotion field. 
Under the old “special contract” or 
“board” scheme, the banker received a 
rake off on all premiums paid, which 
was the compensation for the use of 
his name. 

The receivers for the Continental 
Life and International Fire of St. Louis 
have found that there were strings 
attached to the subscriptions bankers 
made to the stock of these two compa- 
nies; that while many banks took 
stock very few paid cash, most of them 
getting the stock by issuing certificates 
of deposit in their bank or making 
credits on their books. In several cases 
where the receiver sent the bank books 
to the banks to have them verified they 
have been confiscated by the banks, 
which hold that they were deceived by 
the promoters. 

The receivers, very properly, will 
make an effort to collect all cash cred- 
ts and certificates of deposit. 





Expresses Views Correctly. 





In addressing representatives of the 
New York Life as to the company’s 
policy following the amendment of Sec- 
tion 96, Vice-President Thomas A. 
Buckner encloses a reproduction from 
the June 30 issue of “The Eastern Un- 
derwriter” which he says correctly ex- 
presses the views of his company re- 
garding the situation. 














WANTED! 
MANACER FOR INDIANA 
OPPORTUNITY FOR LIVE 


To Secure an Exceptional Connection 





A Well Established, Clean Western Company with a Good Dividend 
Record, wants a State Manager for Indiana under direct Home Office 
contract. Address, ‘INDIANA MANAGER.” 

Care of THE EASTERN UNDERWRITER, 105 William St., N. Y. City 


MAN 





Mutual Life Insurance Company 
OF BOSTON, MASS. 


I WANT YOUR BUSINESS—CAN I GET IT? 
Was Incorporated in 1862 under Massachusetts Jaws 
THE WHY 


Is the largest Massachusetts Company 
THE COMPANY /} Its Premium Rates are low 





Is the strongest Massachusetts Company 
Its Dividends are unexcelled 
TH E HOW ( Has every facility for quick results 
J i. —— : 
as life—snap—ginger 
THIS AGENCY | pOrs THINGS 
DO YOU KNOW OUR 18 PAYSIENT LIFE RATES? 


WILLIAM N. COMPTON, Genera! Agent 
Telephone 6030—6031 Cortland 220 BROADWAY, NEW YORK CIT 











National Life Insurance Company 


MONTPELIER, VERMONT 


Established in 1850 Operating in 37 States 


JOSEPH A. De BOER, President OSMAN D. CLARK, Secretary 

FRED A. HOWLAND, Vice-President H. M. CUTLER, Treasurer 

JAMES B. ESTEE, 2d Vice-President A. B. BISBEE, Medical Director 
C. E. MOULTON, Actuary 


This Company held January 1, 1910, and gained during the past decade: 


Cs Sad ac aie-w ke eWainced $47,490,998.98............ ...- Gain, 167% 
Liabilities .............. oe ere Gain, 162% 
PETE $ 5,829,868.86.. ._Gain, 211% 
Insurance.............- $161,423,115.00................ Gain, 79% 


Absolute Security and Economy of Management 








Louisiana National Life Assurance Society 
NEW ORLEANS, LA. 
THE LEADING COMPANY OF THE SOUTH 


LOUIS P. RICE, President HENRY KAHN, Secretary ALBERT BALDWIN, Jr., Treasurer 


SURPLUS TO POLICYHOLDERS OVER $800,000 
GOOD AGENCY CONTRACTS TO RIGHT PARTIES 


For further information, address 


HODGE WILSON, Supt. of Ayveats 








A GREAT SIX-MONTHS! 


We c'osed the first half of 1910 with a rousing increase in new 
business over our record for the first half of highly prosperous 1909. 

In policies and dividends we have what the public wants. In 
literature and canvassing aids we have what the agent wants. And 
back of all is a reputation gained from 59 years of activity as a 
Massachusetts Company. 

If y u are a genuine producer, a delivering producer, and 
wish to join our forces, address 


GEORGE D. LANG, Superintendent of Agencies 


MASSACHUSETTS MUTUAL LIFE INSURANCE COMPANY 


SPRINGFIELD, MASS. 
INCORPORATED 1851 

















FELLOW AGENTS: 





The Cleveland Life Insurance Company of Cleve- 
land, Ohio, has honored me with the appointment of 
Agency Vice-President, which duties I assumed July Ist. 

I will be pleased to consider your application for 
an agency connection with the Cleveland Life Insur- 
ance Company. 

Yours for success, 

HENRY W. GENNERICH 
Agency Vice-President 
Cleveland Life Ins. Co. 
Cleveland, Ohio 
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“LIFE INSURANCE FOR WEALTHY WOMEN” 





The Equitable Life Assurance Society 
has issued a pamphlet bearing the 
above title, giving seven substantial 
reasons as to value of life insurance for 
women of raeans, from which we quote 
as follows: 

When a ivoman has a large capital 
is there any real necessity for life in- 
scurance? Not as a rule. In most cases 
wealthy women insure, not becanse it 
is necessary, but because it is exped- 
ient—and this for a variety of reasons: 

For the Prctection of Children. 

Wealthy women can guard the future 
of their children more surely and con- 
yeniently by means of life insurance 
than in any other way, especially if 
the insurance is taken on what is called 
the Life-Income plan. When that plan 
is selected the proceeds of the policy 
are not paid in one lump sum, but in 
the form of an annual income (which 
may if desired be made payable in 
monthly instalments). The income re- 
sulting from such a policy begins upon 
the death of the person on whose life 
the insurance depends, and continues 
during the lifetime of the beneficiary. 
Full particulars regarding this admir- 
able form of insurance will be given on 
application. 

For Benevolent Objects. 

Wealthy women insure their lives for 
the benefit of the charitable or educa- 
tional enterprises. Many a woman who 
would like to leave a part of her for- 
tune to some benevolent object may 
hesitate to do so because she wishes to 
leave her estate intact to her heirs. By 
means of life insurance this embarrass- 
ment can pe avoided. A woman who 
can afford to set aside annually a mod- 
erate sum from her income can insure 
her life for $25,000, $50,000, $100,000, or 
more according to her means and de- 
sires, payable at her death to any desig- 
nated object, and leaving her estate in- 
tact. 


Or, if the insurance is taken on the 
“endowment” form, the bequest will be 
paid during her own lifetime if she sur- 
vives the endowment period selected. 
{An endowment policy is one under 
which a larger annual premium than is 
charged for a “life” policy must be 
paid. In consideration of this larger 


deposit the company agrees to pay the 
‘asurance at the end of a _ stipulated 
period—such as twenty years—if the 
person on whose life the insurance de- 
pends is then alive. If death inter- 
venes before the expiration of that 
period, the policy will instantly mature 
and the money be paid forthwith.) 
To Increase Future Income. 

Many women of wealth see the wis- 
dom of saving part of their income for 
future use, in order that they may sur- 
round themseives with greater comforts 
during their declining years, or in or- 
der to provide additional resources for 
the support and education of their chil- 
dren or other dependents. Now, as 
every one knows, it is hard for men 
and women to save in the ordinary way. 
Rut when annual savings are invested 
in life insurance, an obligation to save 
is established, Hence, many well-to-do 
women insure their lives on the endow- 
ment form, and thus*secure (1) a larger 
future capital if they survive, or (2) 
‘cady money to protect their depend- 
ents and settle their estates, if they 
die. 

To Insure Their Fortunes. 

The riches of women, as well as of 
men, “take to themselves wings” in 
multitutes of cases. Many a man who 


has accumulated riches, and who has 
had the reputation of being wealthy 
until the day of his death, has left noth- 
ing for the support of his family but 
his life insurance. 

It is an axiom with financiers that it 
is easier to make money than to keep it. 

IEvery wealthy woman, therefore, will 
act prudently if she insures her fortune. 
She can affect this by depositing a cer- 
tain proportion of her annual income 
with the Equitable. Then, if the value 
of her estate is impaired, or if a part 
of her estate is swept away, the insur- 
ance will prove of inestimable value, 
both to her and to her heirs; and if the 
insurance is on the endowment form, it 
will provide, at the end of the endow- 
ment period, a permanent income for 
her own support. For the proceeds of 
the policy may be invested by her so 
as to produce an income, or may be 
used to purchase an annuity under 
which a much larger return may be 
secured. 

Investment of Surplus Funds. 

It is very difficult in these days to find 
investments which are safe and at the 
same time remunerative, especially when 
the sums to be invested are moderate 
in amount. 

Men and women of wealth recognize 
the advantage of investing a portion 
of their surplus funds in life, or endow- 
ment, insurance. There is no channel for 
investment that is so carefully guarded. 

Provide for Dependents. 

A wealthy woman often has relatives, 
or others, dependent on her for support. 
She is abundartly able to take care of 
these dependents ovt of her income as 
long as she lives, but she may not feel 
ivetified in leaving them by will any 
considerable share of her estate. In con- 
sideration of a moderate annual pay- 
ment to the Equitable society, such a 
woman can provide a life income for a 
definite amount, payable in monthly in- 
stalments after her death, to the ben- 
eficiary for life. 

To Settle Estates. 

Everyone knows of the embarrassment 
and loss resulting from the lack of ready 
money when death comes unexpectedly 
and a speedy settlement of the estate 
becomes necessary. Every man and 
woman who has capital to protect needs 
life insurance to provide money for this 
purpose. Cash at such a time often has 
double its ordinary value. Even where 
an estate represents great wealth the 
insurance money relieves the heirs of 
temporary embarrassment, mortification 
and suffering. Moreover it enables the 
executor to protect valuable assets, and 
avoid the sacrifice of choice investments 
at forced sale. 





Business Properties Owned. 





An attractive folder issued by the 
Pittsburgh Life & Trust is one showing 
the business properties owned by the 
company. The home office building— 
6th and Liberty, Pittsburg—is on one 
of the most attractive sites in the pro- 
gressive industrial metropolis. Three 
other buildings—Washington, St. James 
and Hamilton—are located in New 
York City. 

It is interesting in this connection to 
aote that moneyed men are turning to 
real estate as a favorable field for in- 
vestment, and certainly there are no 
locations more desirable than those 
where the buildings here referred to 
are situated. 








to refresh your memory, the pamphlet 





Approaching Large Prospects 


Many small agents do not sufficiently familiarize themselves with the affairs and 
Methods of men of large means. It is difficult for them to think in their terms. to understand 
their methods of doing business. BEFORE YOU APPROACH A LARGE PROSPECT, read over 


“DO RICH MEN NEED LIFE INSURANCE ?”—rpwarp A. Woops 
The pamphlet referred to, by Mr. Woods, who is one of the largest writers of large policies 
is published by The Eastern Underwriter, and may be obtained at the following prices : 
ee rer $1.50 eer, 8.90 
Address THE EASTERN UNDERWRITER 


105 William Street, New York City 











Our Stock Option Policy Sells Itself 


OUR MEN ARE ALL MAKING 
MONEY BECAUSE WE HAVE 


A SPECIAL PROPOSITION TO OFFER PRODUCERS 







WRITE FOR PARTICULARS 





Standard Mutual Life Insurance Company 
OF AMERICA 


Home Office, Commonwealth Blidg., Pittsburgh, Pa. 

















Georgia Life Insurance Company 
OF MACON, GA. 


(Now Organizing) 
W. E. SMALL, President 


CAPITAL $1,000,000 SURPLUS $500,000 
LIFE AND CASUALTY INSURANCE 


Perfect Protection at a Reasonable Cost Under Safe, Sane and Conservative 
Management. First Class Openings in bothBranches for PRODUCERS 
Address M. Y. Manley, Superintendent of Agencies 











BIC PAY FOR BIC MEN 


One of the strongest life insurance companies in the 
United States is looking for men with A-1 records as personal 


writers and organizers. Every facility furnished. Salary 


and bonus, and unequaled p olicies. 


Address ‘“‘IN CONFIDENCE, ’’ care The Eastern Underwriter 
105 William Street, New York 











FIDELITY MUTUAL LIFE 


INSURANCE COMPANY 


OF PHILADELPHIA 
HAS SOME EXCELLENT 
AGENCY POSITIONS 


Apply tt ALEXANDER McHNIGHT 
112-116 N. BROAD STREET 








——__——-L. G. FOUSE, President 








MAKING MONEY IN INSURANCE? 
WANT TO MAKE MORE MONEY ? 
THEN WRITE US NOW! 
CAN USE PART OR ALL OF YOUR TIME 





Profit and Safety —‘“‘Joined Together’”’ 





New York-Lackawanna Realty & Bond Co. 
202, 203, 204, 205, 225 ard 226 Miller Building 
SCRANTON, PENNSYLVANIA 
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INSTRUCTIVE CONVENTION. 





Northwestern National Agents Visit 
Home Office—Interesting Program 
jor Occasion. 





For three days this week (Tuesday, 
Wednesday and Thursday) the field men 
of the Northwestern National Life are 
in session at Minneapolis and, judging 
by the program, the outcome will be as 
beneficial as is possible to obtain from 
a meeting of this kind. The object has 
been to make it instructive, practical 
and enjoyable. As the management puts 
it, it is “intended as the agents’ oppor- 
tunity to secure the fullest possible in- 
formation in regard to the Northwestern 
National, its plans, purposes, policies 
and all that pertains to its business.” 
The program arranged for the occasion 
is given herewith: 

Tuesday, July 12, 
10:30 A. M. 

O. J. Fowler, secretary Agency De- 
partment, presiding. 

Roll call. 

Reports from general agencies. 

Announcements. 

Inspection of home office building and 
auditorium. 

2:30 P. M. 

Robert E. Esterly, secretary and treas- 
urer, presiding. 

Addresses of welcome, L. K. Thomp- 
son, president; A. A. Crane, director. 

Response, A. H. Chambers, Texas. 

“What We Are Here For,” B. H. Rich- 
ardson, Louisiana. 

‘Life Insurance the Best Business,” 
George Hoffman, Illinois. 

“Northwestern National—A Bit of His- 
tory,” the president. 

“Our Field and What We Are Doing 
in It,” R. H. Coshun, field superin- 
tendent. 

8:00 P. M. 
Informal reception and smoker. 
Wednesday, July 13, 
9:30 A. M. 
An Hour with the Medical Department. 

Dr. Henry Wireman Cook, medical 
director, presiding. 

Paper, Dr. Stephen H. Baxter, assist- 
ant medical director, “Qualifications of 
Physicians for Appointment by the 
Northwestern National, and What We 
Expect of Our Examiners.” 

Paper, Dr. Cook, “General Review 
Value of a Chief Examiner—Necessity 
for Use of Examiners Appointed for 
Residence of Applicant—Insurable Inter- 
est—Moral Hazard—Confidential Nature 
of Examiner’s Report.” 

Discussion, ““The Representatives in 
which representatives are requested to 
present personal experiences with exam- 
iners—practical difficulties, suggestions, 
questions.” 

10:30 A. M. 

Adjournment to Lake Minnetonka by 
chartered car; luncheon at the Lafayette 
Club, followed by a tour of the lake. 

7:45 P. M. 
An Evening with the Actuary. 


Wm. J. Graham, vice-president and 
actuary, presiding. 
General Topic:—‘Value Received; or, 


What a Man Gets From Northwestern 
National in Exchange for His Money.” 

“The Superiority of Northwestern Na- 
tional: Location—Organization—Policy 
Contracts—Financial Condition.” 

“Increasing Dividends: Low Mortality 

High Interest Earnings—Economy of 
Management.” 

“Policy Valuation: Preliminary Term 

Modified Term—Full Net Premium.” 

“Special Policies: Partnership Insur- 
ance—Joint Life Twenty-Year Endow- 
ment — Endowment Annuity — Monthly 
Instalment Policy.” 

“Surrender Values.” 

“Northwestern National’s New Policy 
Forms.” 

Thursday, July 14, 
9:30 A. M 

R. H. Coshun, field superintendent, 
presiding. 

“Brains, Energy and Character, the 
Only Capital Necessary to Berome a Suc- 
cessful Producer,” W. B. Collins, Ark. 

“How to Sell the Contract; or, the Art 
of Closing,” A. W. Crary, North Dakota. 

“Big Applications,” Messrs. Hoffman. 
White, Odell, Andrews, et al. 

“An Endless Chain; or, How to Use 








WANTED 


A man_with wide experience, as 
Secretary, Underwriter and Expert Ac- 
countant. wants position with a first class 
Fire or Life Insurance Company. High- 
est recommendations furnished as to 
character, habits and ability. If you 
want a hus' ler, who will give satisfaction. 
address PO Box 724 Syracuse, New York 














Policyholders in Getting New Business,” 
John M. Andrews, Ark. 

“Keeping the Business on the Books,” 
Chas. L. MacGregor, Minn. 

“Things to be Remembered When 
Soliciting; Things to be Forgotten When 
Soliciting,” C. M. Odell, Minn. 

“Our Attitude Toward Competitors,” 
Geo. M. Marnie, Minn. 

“The Organization of New Companies 
and Its Effect on Agency Work,” A. H. 
Chambers, Texas. 

2:30 P. M. 

“How I Secure Business: “In Country 
Districts,” S. C. Tweed, Minnesota; “In 
Towns,” H. J. C. Hirschman, N. D.; “In 
Cities,” C. N. Whidden, Minnesota. 

“Experiences in the Field,” short talks 
by Messrs. Bidlake, Honey, Stowell, Mc- 
Keon, Stickney, et al. 

“How to Secure and Train New Agents 
and How to Hold Them,” Chas. Milton, 
Kansas. 

“Life Insurance and the Banker,” S. 
A. Netland, Minn. 

“Advertising that Pays,” L. J. Ander- 
son, Minn. 

“Minnesota’s Program and Plan of 
Organization,” Frederick White, Minn. 

7:00 P. M. 

Banquet at Radisson Hotel. 





DEFENDS TEXAS COMPANIES. 
Consulting Actuary John F. Roche 
Calls Attention to Alleged In- 
consistent Criticisms. 





In the letter to The Eastern Under- 
writer John F. Roche, consulting ac- 
tuary comments upon crticisms of 
Texas companies emanating from New 
York, also anonymous communications 
mailed from this city. He says: 

“There has appeared lately in East- 
ern insurance publications attacks on 
one or more of the Texas life insurance 
companies, and to-day I am in receipt 
of a communication from a Texas cor- 
respondent who encloses an anonymous 
article or letter that was forwarded to 
Dallas, Texas, with the hope that it 
would there see the light of day. The 
postmark on the envelope of this! 
anonymous communication is that of 
the Hudson Terminal S‘ation,’ New 
York. 

“The author of some of these art. 
cles on the Texas life insurance com- 
panies is a representative of a Middle 
West mutual life insurance company, 
who seems to believe that there is no 
place in the insurance firmament for 
stock companies; and who, moreover, | 
does not seem to know for what pur- | 
pose the capital stock of a life com- 
pany has been contributed. It would be 
we 1 to call to the gentleman’s atten- 
tion the fact that an impairment of 
the capital stock of an insurance com- 
pany does not always constitute in- 
solvency, and that there have been in- 
surance companies permitted to write 
new business even though the capital 
stock of such companies was impaired. 

“All else being equal the policyhold- 
ers in stock companies have greater 
security than have those in mutual} 
companies, for besides possessing the | 
security given by equal reserves and an 





READ ~~ | 
THE EASTERN UNDERWRITER | 
A Weekly Journal Which Helps the Agent 

PRICE $3 PER YEAR 


Address, 105 WILLIAM STREET | 
NEW YORK CITY 


—— 





equal amount of surplus the policy- 
holders in a stock company have the 
additional security of the stock contri- 
buted by the stockho'ders. In some in- 
stances the stockholders are individu- 
a'ly responsible for their proportionate | 
share of the obligations of the com- 
pany, even if such proportionate share 
is far in excess of the value of the} 
stock owned. 

“We are not al in accord as to the; 
advisability of the present laws of 
Texas, but no matter what our person- 
al opinion of them may be we will 
never by ridiculing their institutions 
induce the people of the great South 
West to see things just from the point 
that we view them. 

“If any of these companies which the 
author attemp‘s to deride was unable 
to meet its note for $100, and if any 
one of them was compelled to borrow 
on the note of its president and treas- | 
urer $1,500 to enable it to pay its first 
death claim of $2,500, I am sure that 
he would condemn that company more | 
forcibly than he does any of them now, 
and would see no hope for the final 
success of such an institution. Yet 
this great Middle West company which 
the author represents (?), and which 
now has more than $1,000,000,000 of 
insurance in force and more than $262,- 
000,000 of assets, was, in its early days, 
unable to meet its note of 9100, and 
was besides compelled to borrow $1,500 
to enable it to pay its first death claim, 
one of $2,500. 











50th Year 


Home Life 
Insurance 
Company 


of New York 


GEORGE E. IDE, President 


Assets.........+.2++.+-$23,626,018.63 
Liabilities (ineluding Di- 
vidend Endowment 
Fund)....... oeeceeee 21,858,691.59 
Dividend Endowment 
Fund (Deferred 
Dividends)........... 2,119,044.00 
BES < 0.0 -wendnns 1,767, 327.11 
Insurance in Ferce..... 92,532,583.00 


1860 1910 


The 50th Annual Report shows a 
gain in the amount of insurance in 
force; that assets were increased 
over $1,917,117.00 and that over 
$655,149.17 was added to surplus ac- 
count. 








The New Columbian 


Arthur E. 


THE COLUMBIAN 
National Life Insurance Company 


oF 
BOSTON, MASSACHUSETTS 


LIFE, ACCIDENT and HEALTH INSURANCE 
The Only Massachusetts Non-Participating Company 
Policies 
Clearness and Liberality 
GOOD CONTRACTS AND TERRITORY 


Childs, 


are Unexcelled in 


FOR GOOD PRODUCERS 
President 








Look Here, Brokers! 
I have a COMMISSION 
PROPOSITION for your 
LIFE business that will 
INTEREST you. PHONE 
or CALL. 


SAMUEL MILCH, Harlem General Agent | 
PENN MUTUAL LIFE INS. CO. | 


215-217 West 125th St., N. Y. City 
Phone 2898 Morningside 





Know the Law! 


If you do not find what you want, 
ask INSURANCE GREEN BAG. It 
furnishes legal opinions by expert 
Insurance Lawyers, Full Briefs on 
any insurance question, Expert 
Adjusters, Confidential Reports, Ex- 
pert Insurance trial lawyers at 
moderate cost. 

WRITE TO 
INSURANCE GREEN BAG 
543 Rookery - - - OHICAGO 


Geo. J. Kuebler George R. Brown 
Counsel 











To the Life Insurance Producer} 


May was the Banner Month of the year, 
my Agency leading all of the other Agen- 
cies. Times were never better than they 
are now. We are operating in one of the 
best Insurance Fields in the Country. 
Money matters are easy, with one of the 
best crop prospects that we have had in 
many a year. I quote Government Re- 
port: — ‘TEXAS makes banner showing 
of the SOUTH—Total Acreage 33,196,- 
000 against 32,292,000 Last Year—Condi- 
tion 82 against 81.1 Last Year - Big 
Financiers are pleased.” Why remain in 
small unproductive when you can be as- 
signed to the greatest territory and repre- 
sent one of the best Companies doing 
business. If you are interested, write me 
at once. 
W. RK. ELLIS, General Agent 
328-329 First National Bank Bldg. 


Houston, Texas 














IT PAYS THE AGENT 


To represent the best company. 
There are many excellent standard 
life insurance companies. Which is 
the best? In stability, progressive- 
ness, liberal contracts to agents and 
low cost to policy holders no company 


surpasses 
The 


Union Central Life 


Insurance Co. of Cincinnati 


Assets = $74,523,966.28 
Liabilities: - $72,324,302.92 


Good openings are occurring from time 
totime. Address 

JESSE R. CLARK, President 

ALLAN WATERS, Sup’t of Agents 
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(From the Agency Bulletin of the New England Mutual Life.) 


The great importance to the young 
man just out of school or college of 
carefully selecting his occupation, is 
every Where admitted. It is of much 
greater importance that many a- man 
jn commercial or manufacturing, or even 
in professional life, should, while still 
young and ambitious, get out of a rut, 
and get into a business where great 
achievement will be possible. 

Many a man is moiling away in a 
clerical position at a meager stipene, 
subject to the straight-jacket of petty 
jealousies, depressed by want of apprecia- 
tion, crushed by hopes long deferred, 
and literally waiting for somebody to 
die that he may be promoted, who 
might, if he would, enjoy as an agent 
for the New England Mutual Life Insur- 
ance Company such a sense of freedom, 
such a consciousness of independent 
manhood, and such confidence in his 
own destiny as he will otherwise never 
come to know. 

To-day is the day of young men. The 
pendulum of business demand has swung 
from one extreme to the other. The 
young man of from twenty-five to fifty 
now holds the position formerly held 
by the man in the sixties. The energy, 


the push and the determination of the 
young man are given preponderance 
over the conservatism of the older man. 


In all lines other than an independent 
business, age may disqualify earning 
capacity. Men of fifty to sixty years 
of age who have lost positions, or whose 


business has failed them, are very much 
at sea in regard to what they can do. 
Before wasting half a lifetime in an 
occupation wherein advancement at best 
is limited, one should take deep thought 
of the future. The great question to be 


answered by the majority of men is: 
What business can be entered with the 
greatest prospect for future success, re- 
quiring the imvestment of small capital 
at the beginning? It may be remarked 


at the outset that this is a very im- 
portant question. “It is of the highest 
moment on every account that a man 
should find his place in life as soon as 
possible in order that his fellow men 
may derive the greatest benefit from his 


total effort, and in order that he may 
derive the maximum support and ben- 
efit—‘aid and comfort,’ as the old legal 
phrase has it—from society.” 

What Governor Hughes Said. 

The greatest men, whether self-made 
or otherwise, never rest until they have 
found a congenial field. Usually they 
have the insight to choose the right one. 
There is hardly any condition so pitia- 
ble as that of a young man who has 
made a mistake in choosing his voca- 
tion, and has, through force of circum- 
stances or lack of mental courage, failed 
to make a change until advanced age 
has made it impossible. Of course, al- 
lowance must be made for very excep- 
tional talents in older men here as else- 
where. Most of the men in this country 
who have accomplished things in the 
world of business will, in relating their 
life story, mearly always describe as a 
basis of their success and fortune some 
business venture, some enterprise that 
they went into on their own account. 
The joy of creating, the love of power, 
the opportunity to incessantly employ 
great abilities, all find an unlimited field 
in the business of life insurance. 

Charles E. Hughes, Governor of New 
York State, in an address delivered at 
Washington, D. C., January 19, 1910, 
said: “There is no business that I more 
thoroughly believe in or that promises 
a finer field for ability well exercised 
than that of life insurance.” 

Most Elastic of all Pursuits. 

Life insurance is both an indoor and 
outdoor business. Earning capacity is 
not handicapped by being too young or 
too old, and one is not classed as in- 
competent because of age. It offers the 
greatest possible scope of executive 
capacity and for the highest attain- 


ments. There are absolutely no limita- 
tions in this profession, save those in- 
herent in the individual. 

Rightly managed, an agency with one 
of the old-established companies of high 
standing becomes one of the most de- 
lightful occupations which it is possible 
to pursue. 

To the young man, the selling end of 
a life insurance is a regular West Point 
in its advantages as a training school, 
the opportunity for development being 
unequaled in any other line where large 
investment of capital is not required. 
He must create something new every 
day to meet varying conditions. He soon 
learns to stand on his own feet. 


Its permanency puts it in the front 
of all trades, business or professions. 
Indeed, in this as in no other occupa- 
tion are there such complete freedom 
and continuous opportunities to attain 
any height warranted by capacity and 
effort, while if the agent is really fitted 
for his work there will be a harmony 
in his life that is beyond price. 

Field Has Broadened. 

Recent developments have caused the 
life insurance field to broaden, and op- 
portunities for keen energetic solicitors 
have become greater than ever. The 
day of the mediocre agent is passing. 
Instead of its being a sort of a last 
resort for men who have failed to “make 
good” in everything else, it is now at- 
tracting to its ranks the highest order 
of character and ability. College courses 
in insurance have interested in the busi- 
ness the college graduate, while among 
the greatest men in the forefront of life 
insurance to-day are a number who were 
formerly lawyers, physicians, teachers, 
commercial salesmen, and one who has 
attained conspicuous success was only a 
clerk in a manufacturing office. It is 
now difficult to imagine the stupendous 
results of their activities. 

The qualities that make for success 
tn one line of endeavor will usually com- 
mand it in other directions, and it is 
just these qualities that life insurance 
permits one to develop and to intensify. 
Many professional and business men 
of character and strong personality have 
awakened to the fact that their line has 
for years been overcrowded, while in 
life insurance there are many positions 
to fill and not enough available men, so 
that the financial reward is correspond- 
ingly great. Recently published sta- 
tistics show that no profession ap- 
proaches life insurance in the average 
earnings to the individual. In fact, 
hardly any other business in the long 
run pays so well to the man who gives 
it proper ability and effort. It is doubt- 
ful if any business in the world has ever 
attained such a degree of growth and 
usefulness in the same space of time— 
to-day it is second in magnitude only to 
that of railroading; but insurance has 
only scratched the surface. Thirty 
years’ transactions of twenty-eight old 
companies alone reach into billions. In 
the past ten years they have more tnan 
doubled in size and in their annual 
transactions. Thirty years from now life 
insurance will be king. Its transactions 
will be of such vast magnitude that the 
brain will grow dizzy and the imagina- 
tion stagger in the attempt to com- 
prehend its vastness. No class of busi- 
ness men will be envied more than the 
life insurance representatives. 
moments come into the life of every 
man when his future success depends 
upon his foresight and mental courage 
in accepting or rejecting an opportunity. 
He who lets those moments slip is 
greatly weakened for the acceptance of 
subsequent opportunities. 

Thousands have wisely chosen life in- 
surance as a life calling, some have 
adopted it as a side issue and have 
ended by becoming fascinated by it and 
giving it their entire time. Many of the 
successful ones have started practically 
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“BE A SUCCESS.” 





I know that every man, no matter 
what station in life he occupies, has 
aspirations to become better, morally 
and mentally, and desires to elevate 
himself so as to be on a par with his 
more successful brother man, says M. 
D, Cohen, manager of the Trenton, (N. 
J.) district of the Coloniai. To do this 
requires effort and what I call “Hard 
Work.” Not the kind of work that 
would be requirea in a mill or factory 
with a “boss” watching every minute 
of the day so that he would get every 
drop of energy for the day’s pay but, on 
the other hand, my version of being a 
success is to be systematic (there hangs 
the success of the life insurance busi-| 
ness); collect the debit with regularity, 
se that your policyholders will know 
within a few minutes when you will 
visit their homes. Make up your mind 
to write at least two applications every 
day. Cultivate that habit and you will 
become stronger in mind and, eventual- 
ly, will become so imbued with “suc- 
cess” that lack of results will be impos- | 
sible, and it will not take the Company | 
very long to recognize your worth by of- 
fering you a better position. An agent 
will come into the business (where | 
he hopes to make his life’s work) with | 
firmly set ideas and if they are worked | 
out he will make good. After a while! 
his resolutions may be forgotten and | 
often right here is where he begins to 
make excuses for lack of results. As| 
soon as he starts to do this he is going | 
on the downward path and sooner or'| 
later he goes out of the businessa “fail- | 
ure.” At this critical point, the man-| 
ager and assistant manager can save} 
him with proper aid and encourage-| 
ment. So I say: 


“make good!" You} 


were not born to become a failure. Al- | 


ways remember that success is yours. 
Grasp it! 





Indiana Association. 





An effort will be made to revive the 
Indiana Association of Life Underwrit- 
ers at a meeting to be held at noon 
to-day (Thursday). National Vice- 
President Henry J. Powell of Louisville 
will be one of the speakers, and it is 
expected that officers will be elected 
and delegates to the National conven- 
tion chosen. 





without capital and most of them with- 
out previous experience in any line that 
could be considered as an advance train- 
ing. There is still room for thousands 
who possess mental capacity, coupled 
with the unfaltering perseverance and 
tireless energy of an exalted ambition. 














FIRST 


MUTUAL 


Ghartered in America 


NEW ENGLAND 


MUTUAL LIFE 


INSURANCE CO. 
BOSTON, MASS. 


Operates on a full 3 per cent. Reserve 
under Massachusetts Law, and 
offers the very best possible 
security, with a safe, 
equitable contract 








FINANCIAL STATEMENT 
Assets Jan, 1, 1910,.... $51,316,543.00 
Liabilities... ........... 47,060,672.15 
i wededew Sdenvase on 4,265,870.85 


Alfred D. Foster, President 
D. F. Appel, Vice-President 
J. A. Barbey, Secretary 
Wm. F. Davis, Asst. Secretary 
J. G. Wildman, Asst. Secretary 


EDWARD W. ALLEN, Manager 
220 Broadway, New York 


LATHROP E. BALDWIN, Manager 
141 Broadway, New York 


CHARLES H. STRAUSS, General Agent 
200 Fifth Avenue, New York 








Insurance Men 


Who have joined the 
forces of the Interna- 
tional Life of St. Louis, 
Mo., have increased 
their earning power 
from 50 to 200 per cent. 
4 BI 
“There is a Reason 


WRITE TO 
J. L. BABLER 
General Manager of Agencies 


St. Louis, Mo. 














NOW ORCANIZINCG 
THE CITIZENS LIFE INSURANCE COMPANY OF AMERICA 


Home Offices—Reading, Pa. 


THE READING FINANCE AND SECURITIES COMPANY, [NC., Fiscal Agents 
Suite 300-303 Colonial Trust Bidg., Reading, Penna. 








UNDERWRITERS’ REPORT 


Are you Interested in Western and Pacific Coast Insurance Matters? 


To keep posted in the above, read the UNDERWRITERS’ REPORT, published at San 
Francisco, the only weekly insurance newspaper issued West of Chicago. 
Positively unexcelled by any insurance medium in the United States for news of 
insurance in the territory extending from the Rocky Mountains to the Pacific Ocean. 
Subscription Price $3.00 Per Year 
160 Sansome Street 


SAN FRANCISCO, CAL. 








all members. 





A PENN MUTUAL PREMIUM, less a PENN MUTUAL 
DIVIDEND, purchasing a PENN MUTUAL POLICY, con- 
taining PENN MUTUAL VALUES, make an INSURANCE 
PROPOSITION which in the sum of ALL ITS BENEFITS, 
is unsurpassed for net low cost and care of interests of 





THE PENN MUTUAL 
LIFE INSURANCE COMPANY 
OF PHILADELPHIA 


On January 1, 1909, rates were reduced and values increased to full 
reserve 
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HINTS TO BUSINESS GETTERS 


Protect It sometimes happens 
the that a _ policyholder is 
Policyholder. urged to take a value 


under the provisions of his policy to 
use in securing a policy through the 
agent of another company. For in- 
stance, the policyholder may be led to 
believe that he no longer should carry 
an “investment” policy, and would do 
better if he secured something with 
less premium. Or he may be urged to 
make a loan for the purpose of secur- 
ing in another company additional in- 
surance, which he could not keep up 
except by continued borrowing and 
final surrender of the original policy. 
In such cases, the interests of the in- 
sured can be served materially by 
showing him the mistake he is being 
‘ed to make. If he continues seriously 
of the opinion that a change is desir- 
able, the insurance in this company 
can be adapted to his present needs, 
and without the loss which would fol- 
low if he changed to another company. 
As a rule, change of insurance from 
one company to another means loss to 
the insured, and any change in the 
character of the insurance carried can 
be secured best from the company 
whose contract the insured already 
holds. Whenever cases of this sort 
arise, the home office always is ready 
to furnish figures or take up the mat- 
ter in detail—The Field, published by 
the Phoenix Mutual. 
> . 7 
Seeing The Midyette agency has 
People a contest on, based upon 
Plan. the “Seeing People Plan.” 
It simply means that 
to make it a point to have 
six good li isurance talks a day and 
to report weekly the names of the men 
interviewed, says the Monthly Bulletin 
of the Fidelity Mutual Life. 
That the man who works can write 
life insurance is a saying trite but true. 
A man might know life insurance from 





A to Z and might be as well versed in 
salesmanship, but the fact remains that 

he didn’t go out and see people he 
would never sell the goods. On the 


other hand, a man possessed of a life 
nsurance knowledge and a little ‘horse 
* will m ike g¢ good I if he will regular- 








ent interview, we'll say, 
day. There is no short 
life insurance can be sold 
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You can’t tell in advance which is 
which, but you do know that the law 
of average says, there'll be one in ten, 
and if you keep going you'll get your 
share. Seeing people is, after all, the 
only way to sell life insurance. 

. - . 


Competition Did you ever notice haw 


a much vital energy some 
Bugaboo. agents spend in “fighting” 
competition. It gets to 


be sort of a hobby with them. They see 
an Indian in every bush. A _ prospect 
casually mentions some other company, 
and right away Mr. Agent stops talking 
policy and trains his guns on that com- 
pany. He must annihilate the enemy 
before he can go ahead. The man may 
have no notion of insuring in the other 
company, but Mr. Agent sees competi- 
tion in the very suggestion. The trou- 
ble is, his bump of combativeness is 
more pronounced than his bump of 
salesmanship. Your real salesman would 
not be disconcerted by the mention of 
another company; he would politely 
side-step and proceed with his story. 
You don’t find him engaging in wordy 
warfare about this company or that. 
He centers his fire on the merit in the 
goods he is offering, and if there is go- 
ing to be a sale, that’s where it must 
hinge. 

You have no doubt known men who 
could sail along for years, meet all kinds 
of people, accomplish great results. and 
yet never have the slightest difficulty, 
while other men in the same line would 
be in trouble all the time. So it is with 
some agents, they seem to have a kind 
of magnet that attracts competition. To 
be sure, there are a number of compa- 
nies in the field, and naturally there 
will be some real competition. A good 
deal of it, however, could be avoided by 
holding to the main issue and selling 
the goods on their merits. The glory 
of winning a case over which there has 
been a stiff fight is fine to contemplate, 
but in the long run, isn’t it pretty ex- 
pensive glory? Is the game really worth 
the candle? 

It isn’t our habit to run away from 
anybody, but we would advise yeu al- 
ways to weigh competition on a cold 
dollars-and-cents basis. If you stand 
to win the case, stay and see it through; 
if you have only one chance in six, turn 
your energy where it will bring you 
surer return. When you find a prospect 
investigating five or six companies, just 
refer the case to a few more that he 
may have overlooked, and then gp hunt 
up some real business. You'll write a 
dozen cases, while your competitors are 
fighting that one out just to satisfy their 
pride.—Fidelity Mutual Bulletin. 


AGENCY LICENSE ESSENTIAL. 





“Bringing together the prospective 
assured and the insurer is acting as an 
insurance agent.” 

“Whoever acts or aids in any manner 
in negotiating contracts of insurance 

- shall be an insurance agent.” 

“Any person soliciting insurance or 
performing any act in relation thereto 
shall be deemed an agent of the com- 
pany.” 

While the statutes and decisions may 
differ in the various States, the above 
quotations express in essence the defi- 
nition of an “agent.” 

All the States in which we operate 
prescribe as a prerequisite for an agent 
to act as such, that he procure an 
agency license from the State 

It is obvious, then, that no one, in 
whatever capacity he may be employed 
>v a life insurance company, is permit- 
ted to solicit insurance, act or aid in 
any manner in negotiating insurance, or 
perform any act in relation thereto, un- 
less licensed to do so by the State. 

While this is of general importance 
to all our employees, it is of special 
moment to those districts which oper- 
ate in one State and have under their 
control detached points in another 
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State. The license issued oe the State 
in which the district office is located 
does not cover operations in the other 
State; the men working permanently 
or only occasionally in the other State | 
rust be covered by a license from the} 
other State. And the matter is also of} 
import to the traveling men who go} 
from one district to another and from | 
one State to another to aid or assist | 
men licensed in their respective States. | 

They cannot hide behind the license of | 
the local man; the personal license | 
does not protect an unlicensed man to 
aid or assist the other, or to perform 
any act in relation to the solicitation or 
negotiation for insurance. It does not | 
matter that the local licensed agent will | 

get the credit and the commission—tie | 
other must be licensed before he is per- 
mitted to aid or help the local and 

licensed man, though he, the helper, has | 
no pecuniary interest in the case. 

As the language of the various statu- 
tory requirements differs so does the 
penalty in the various States for a 
violation of the statute. It ranges from 
$10 to $1,000 fine, and from ten days’) 


imprisonment tto six months. What 
makes the violation particularly | 
hazardous is the provision in some 


States that half of the penalty collect- 
ed is given to the informer. Here, then, 
is a nice temptation for one to watch 
for a violator of the statute. 

The risk incurred by our employees 
in the violation of the statute is the 
more foolish because it is done without 
any possible gain, inasmuch as the com- 
pany must decline to act on an applica- 
tion submitted by an unlicensed agent, 
or through the instrumentality of one 
not licensed, and holds the offencer for 
the medical fee unnecessarily expend- 
ed. Nor can the company condone or 
become a party to the offense by ob-' 
taining a license after the act. The 
license must be obtained before any at- 
tempt is made to negotiate or to assist 
in the negotiation, or to perform any 
act.in relation to any application.—The | 
Intelligencer, published by the Metro-| 
politan Life. 


Promoted from the Ranks. 





In selecting Charles E. Parks of the 
Boston agency of the company as man- 
ager for New Hampshire, with head- 
quarters at Manchester, the Northwest- 
ern Mutual followed a long standing | 
rule of promoting men in its own ranks 
who have demonstrated their worth. | 
Incidentally, this is one explanation as | 
to why there are so few changes | 
among general agents of the company. | 
They are tried before receiving ap- 
pointment. 





Twelve superintendents of the Life In-| 
surance Co. of Virginia, have demon- 
strated by personal production that 
they are entitled to membership in the 
Order of the Swift Bagle. In other 
words in add'tion to supervising their 
respective districts, they write Ordin- 
ary applications. | 





UNEXCELLED IN 
Favorable Mortality 
—aND— 
Economy of Management 
THE 


Provident Life 


AND Trust Company 
OF PHILADELPHIA 


Rates of Premium Extremely Low 


and still further reduced by 
Annual Dividends 


RELIANCE LIFE 


PITTSBURGH 


Policies That Can’t Be Beat 


Assets 
Over Two and One-Half 
llillions 


Exceptional opportunities for General 
Agents in 


PENNSYLVANIA 
IOWA AND ALABAMA 
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BERKSHIRE 
LIFE INSURANCE CO. 


OF PITTSFIELD, MASS. 


| James W. Hull Pres'd dent. 
W. D. Wyman. ‘ice Pres. and Treas, 
J. M. Lee, Actuary. 
Theo. L. Allen, Secretary. 
Robt. H. Davenport, Asst. Sec. 


This Company, with its more than fifty years 
of successful and honorable practice, its solid 
financial condition. its fair and liberal policies, 


| all subject to the Non-Forfeiture Law of Mas- 


sachusetts, commends itself both to policy- 





| holder and agent. 


For circulars and rates address 


EASTERN MASSACHUSETTS AGENCY, 
79 Milk Street, Boston, Massa. 


LEON F. FOSS, General Agent 
W. H. DYER, General Agent 


| JOHN H. ROBINSON, Gen-ral Agent for New York 


253 Br adway 








John Langham, jr., President 


Policy contracts contain 
the 


DISABILITY CLAUSE 
Non- Parigatig Rates 


Guaranteed Annual Bonuses of 
20 Per Cent. of Premiums 





Joseph L. Durkin, Secretary Edward P. Madden, Treasurer 


The Home Life Insurance Company of America 


INCORPORATED 1899 





EXCEPTIONAL GOOD TERRITORY TO BE OPENED UP 


ADDRESS 


G. MONTAGU NETTLESHIP, Gen’l Mgr., 416-18-20 Walnut St., Philadelphia, Pa. 


General Agents and 
District Managers wto 
can produce men andj] 
business can secure a 
‘¢ Ground - Floor’’ con- 


tract. 
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CANVASSING FOR QUALITY. 


The quality equally as well as the 

quantity of an agent’s new business is 
within his control, and will vary with 
the methods he brings to play in his 
work. The test of quality is persistency, 
and ye records of some agents show, 
month after month, a high percentage 
of the sir new business permanently es- 
tablished, while other men have a large 
prop yrtion of their policy issues canceled 
after a short-lived duration, : 

This difference, maintained for an ex- 

tended period, cannot be accounted for 
by vé rying conditions in different local- 
ities, for the discrepancy in rec ords is 
often most pronounced between those 
working in the same sections of a city. 
her demonstrates that the first 
f agents have mastered the secret 
1ining a high grade of business 
eir canvass. 
a representative number of ap- 
nlications submitted from an agent in 
ea h class, those who wish to inquire 
into the causes and effects have only 
to visit the insured, when a little con- 
yersation will soon make clear the cases 
of transient, temporary, unstable char- 
acter aS opposed to those which have 
stability, durability and permanency. 

Instances will be found of surround- 
ings indicating shiftless and thriftless 
occupants, and a request to examine 
the premium-receipt books will often 
bring out a variety of books and poli- 
cies, showing insurance taken out from 
time to time in different companies. 
The applications were written with very 
little effort, but since the delivery of 
the policies much time and labor have 
been spent in a fruitless attempt to col- 
lect the premiums. Further on, the in- 
tor will find people who will say 
that they applied simply because of ac- 
quaintanee with the agent and a desire 
to accommodate him. There will be 
cases in which the signatures were se- 
cured on the statement that the can- 
vasser wanted the application so as to 
get through a “specimen policy,” which 
would be thoroughly explained when 
delivered. Other applicants have been 
approached through a chance meeting at 
a public assembly, on a street car or 
some other place away from the home. 
Policies on children had been left with 
the mother to show to her husband be- 
fore paying premiums, and he had not 
only objected to their continuance, but 
found fault with the wife for signing 
papers without consulting him. In each 
of these instances there were defects 
that stamped the business as that of the 
inexperienced or inefficient solicitor, and 
none of the people had a well-grounded 
appreciation of the value of the in- 
surance. 

The agent who understood the re- 
quirements for sound and abiding qual- 
ity had avoided the prospects of indif- 
ferent character who had been repeated- 
ly written. He had learned well that 
for the best grade of business a high 
price, in the nature of sensible, com- 
pelling arguments and a careful unfold- 
ing of the merits of the contract, must 
be paid before the applications were 
ready to leave his hands. He had com- 
pleted his canvassing before instead of 
after the delivery of the policies, and 
the people had been prepared to accept 
them and make payments with very 
little additional effort on his part. 

He had written his friends, but had 
made clear to them that they were re- 
ceiving full value for their premiums. 
He had not used the “specimen policy” 
idea, but had shown a policy on his own 
life, or a regular sample policy, to ex- 
plain thoroughly the various benefits. 
He had submitted applications on chance 
acquaintances only when he had been 
able to interest them to the point of 
making good advance payments. In all 
of his cases he had continued his can- 
vass to the degree where he could make 
advance collections and thereby be as- 
Sured that he had developed the desire 
and good faith of the applicant. When 






vestiga 





enables a mother for > pettiness on 
the children, he made reasonable effort 
for her to be personally responsible for 
taking out and continuing the insur- 
ance, but, if she desired first to consult 
with her husband, he arranged to call 
and interview them together, and 
clinched the business for the future 
by a proper understanding with both 
parents. 

Experience in canvassing impresses 
forcibly the old adage “Easily gotten, 
easily gone,” and the successful men 
in the business are those who do not 
seek the lines of least resistance, but 
know that it pays to work hard and in- 
telligently in molding new business at 
its inception, to the end that it may 
survive indefinitely with the minimum 
of subsequent attention.—J. H. B., in 
the Prudential Record. 





WRITING ORDINARY. 

The Industrial field man who fails to 
achieve success in Ordinary misses a 
great opportunity to build up a perma- 
nent income and at the same time 
broaden out considerably. 

Supt. J. K. Vosbell of the Calvert, 
Md., district of the Metropolitan 
placed a policy on the life of a promi- 
nent Baltimorean on June 25, the an- 
nual premium which amounted to $3,- 
239.20, being collected with the appli- 
cation; in other words a binding re- 
ceipt was issued. 

A New England superintendent of 
the Metropolitan secured $190,000 in 
Ordinary during May and June, per- 
sonal work. His aim for personal pro- 
duction during 1910 is $500,000. 

J. F. Conway, superintendent for the 
Metropolitan at Fort Wayne, Ind., se- 
cured two policies for $5.000 each dur- 
ing June and collected the annual pre 
miums with the applications. 

Here two good points are empha- 
sized, namely: Write Ordinary and col- 
lect annual premiums with the applica- 
tions. 





Open Air Living. 


The Metropolitan has issued a pam- 
phlet giving “Directions for living an4 
sleeping in the open air.” In speaking 
of the work Assistant Secretary Lee K. 
Frankel says: 





“This pamphlet has been prepared in | 


the realization that at the present mo- 


ment there are either inadequate facili- | 


ties in the United States for sanato- 
rium treatment or that the charges 
made at many sanatoria are beyond the 
financial ability of many of our indus 
trial policyholders. The pamphlet gives 
practical directions for Home treat- 
ment, which. if conscientiously follow- 
ed under the guidance of a physician 
may result in cure or improvement.” 





American National Items. 





F. G. Spearman, Jr., of Greensboro, 
N. C., general agent for the greater 
portion of that State for the American 
National Life of Lynchburg, Va., has or- 
organized the “Spearman Agency Co.,” 
capital fully paid $20,000, with which 
to better and more rapidly develop the 
State for the American National Life. 
The Spearman Agency Co. is a close 
corporation, composed of five prominent 
men of North Carolina, and no stock 
will be sold or offered the public. 

Stuart A. Howard, superintendent of 
agencies for the American National, 
has now practically regained his health 
after a long siege of typhoid, and for 
two weeks in July will be at the Gettys- 
burg encampment with the Virginia 
troops, of which he is an officer. He 
expects to return to work about the 
first of August. 

The American National has just clos- 
ed the most successful half-year of its 
existence. The Company has nearly six 
millions of business in foree; it’s in- 
come this year will amount to over 
$200,000, its admitted assets have in- 
creased about $30,000, and its mortality 
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record of late is most favorable, hav- 
ing sustained death losses amounting 
to only $2,000 in the last nine months. 
The month of June was the second 
largest month in volume of new insur 
ance applied for in the Company’s his- 
tory. 





A Great Record. 


In the Corning, N. Y., district of the 
Metropolitan, H. T. Tinney, superin- 
tendent, dealing only with $5,000 poli 
cies or over with annual premiums 
(exclusive of business issued and 
placed on all other forms of Ordinary 
policies) Agents Conroy, Herman, Man- 
ley and Quill have $10,000 each, Assist- 


ant Thompson $11,000, Sup 
Tinney $15,000, 
$25,000, Agents Ludlow a 
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SEEKING A CALLING. 

We commend to those of our readers 
interested in life insurance a perusal, 
in fact a thoughtful study, of the article 
agpearing elsewhere entitled “Life In- 
surance As a Profession.” It contains 
good, substantial reasons why young 
men may with profit select this branch 
of business as a life work. 





SELLING A NAME. 


According to the receiver for the Con- 
tinental Life and International Fire of 
St. Louis, the promoters of those con- 
cerns made a specialty of selling stock 
among bankers. An incident in con- 
nection with the transaction was that 
premiums should be collected and han- 
dled through banks located in the sec- 
tions from which they were derived, 
such banks, of course, being stockhold- 
ers in the insurance company. 





In making such promises, the pro- 
moters, who, according to published re- 
perts, were paid handsomely for the 
st-ck sold, were binding the companies 
in advance to a policy which should be 
left entirely with the management, thus 
placing it under a serious handicap. 

However in this particular instance, 
the stock was not paid for in cash, but 
by credit slips or certificates of deposit. 
When the concerns got into trouble, the 
accounts were confiscated by the banks, 
the contention being that the subscrip- 
tions had been procured through mis- 
representation. The receiver proposes 
to enforce collection of the accounts. 

This is as it should be. The banks 
referred to allowed the statement to be 
made that they were stockholders and 
on the strength of this many others pur- 
chased stock. The banks should now 
te compelled to take their chances with 
the rest. 

a « & 

In this connection Insurance Commis- 
sioner Blake of the Missouri Depart-- 
ment believes conditions shown in the 
formation of the above companies war- 
rants the introduction in the next 
Legislature of a bill giving the Insur- 
ance Department supervisory power 
over holding corporations formed for 
the purpose of organizing insurance 





companies, and he will strongly cham- 
pion such a measure. He calls atten- 
tion to excess commissions which have 
been paid, but says he is unable to do 
anything in the premise until after the 
company has been licensed to do busi- 
ness. Then it is manifestly too late as 
the damage has been done. 


WONT STAND COMPETITION. 


The people of Massachusetts—some 
of them—are very solicitous regarding 
the “health” of their pet child, i. e, 
savings bank insurance. They have cod- 
died and nursed it, and been very care- 
ful to shut off any draft that might af- 
fect its bronchial tubes. An official pub- 
lication of one of the New England 
companies briefly outlines the idea as 
follows: ; 

Certain capitalists feared a general 
movement toward making corporations 
provide a pension plan for their em- 
ployees. The savings bank scheme was 
worked out to forestall such movement. 
How it has been supported by contribu- 
tions from members of the Boston 
Chamber of Commerce, manufacturers 
and others, is a matter of common 
krowledge. The original idea that 
agents would be unnecessary proved 
futile at the start as_ prophesied, 
and the money for employing those 
agents had to be forthcoming. Now the 
Massachusetts Legislature has turned 
down a proposition for old-age pensions, 
the committee saying: “While such 
competition might be advantageous 
rather than detrimental if the savings 
insurance system were an old establish- 
ed institution, it seems undesirable un- 
der existing conditions, while the sys- 
tem is in process of developing, to take 
any action which might hamper its 
operations or jeopardize its success.” 
The interpretation put upon this is that 
“group” insurance would be all right, 
but the working of a few in behalf of 
the savings bank scheme must be pro- 
tected. 





WORTH THINKING ABOUT. 





The continued good record of the 
Glens Falls Insurance Company, is 
abundant evidence that there are those 
in charge of its affairs well supplied 
with “gray matter far above the aver- 
age, for, notwithstanding surmises to 
the contrary, successful fire insurance 
companies do not, like huckleberries, 
grow on bushes, or come as chance 
happenings. It takes brains and un- 
stinted energy to achieve results such 
as those wrought by this institution. 

From “Now and Then,” published by 
the Glens Falls, we reproduce the fol- 
lowing, which contains some points 
worth thinking about: 

Shingle roofs are surely conflagration 
breeders, furnishing tinder entertain- 
ment for sparks from vicinity fires and 
from chimneys, smoke-stacks and loco- 
motives; while flaming shingles can be 
carried long distances by the wind, or 
fire draught, to alight on other shingle 
roofs, and thus multiplying separate 
ignpations. The prohibition of shingle 
roofs, however, is becoming almost uni- 
versal in cities and in towns having any 
enlightened building or fire regulations. 
The increased cost of shingles is help- 
ing somewhat by lessening the differ- 
ence in expense between shingles and 
safer and better kinds of roofing. 

+” * + 


That the fire departments of this 
country could be improved in many 
cases is obvious, yet the fact remains 
that the best fire departments in the 
world are those of the United States— 
in promptness of response, effective- 
Less of equipment, and intelligent ac- 
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RECENT LEGAL DEGISIONS. 





(From Insurance Green Bag.) 


Forfeiture of Policy for Failure to 
Pay Premium on Time, Strictly En- 
forced:—The annual premium on a 
pelicy of $20,000 was $579.60 due on the 
27th day of November in each year. 
After the payment of seven annual 
premiums, a policy loan was made for 
practically the entire reserve. There 
were 30 days grace in which premiums 
could be paid. On December 27, the 
last day of grace, the wife of insured 
paid the interest on the loan and in ad- 
dition thereto paid. $145.60, which to- 
gether with a note of $434, to be signed 
aud executed by the insured, would 
carry the policy for another year. In- 
sured was too ill to execute the note 
and died on the 31st day of December. 

The company denied liability on the 
ground that all of the value in the pol- 
icy had been exhausted prior to death 








tivity of men. The crux of the whole 
matter of the fire waste of this country 
is in the construction, arrangement and 
care of buildings. As long as we keep 
putting up to fire departments impos- 
sible fire provlems through the license 
cf grossly, imperfect and inadequate 
building and fire restrictions, and re- 
main indifferent to the enforcement of 
such laws as we have, our terrible an- 
nual fire obliteration of property wil 
centinue. 
* s s 


Fire in a West Virginia bank build- 
ing, discovered in time to be extinguish- 
ed with no great damage, was thought 
to be surely of incendiary origin. In- 
vestigation revealed the incendiary to 
be a mop used to clean floors with lin- 
seed oil, mixed with some commercial 
dryer, and placed in a closet, resulting 
ia spontaneous combustion. Some oils 
oxidize much more readily than others, 
and probably the most dangerous one 
is the ordinary commercial linseed oil. 
Especially is this oil dangerous when 
rags, waste, or other substances, that 
might be closely packed together, form- 
ing a good non-conductor of heat, are 
saturated with it, and when the oil is 
mixed with any substance that readily 
gives off a highly inflammable gas, 
which will ignite at a very low tem- 
perature. 

- . a 


A very considerable aggregate of non- 
compensated liability accrues to compa- 
nies on ‘the score of “not taken’ poli- 
cies and policies cancelled for non- 
payment of premiums. Many such 
policies are in force for months 
through negligence in collecting prem- 
iums, failure to make prompt and legal 
cancellations, or held in agent’s office 
to be called for. Agents often consider 
undelivered policies as not in force, 
while the fact is, that a policy once 
written is in danger of being held liable 
for losses until properly cancelled, and 
property owners will not be much con- 
cerned about calling for policies which 
they know are written. Indeed, there 
have been cases of securing a full 
year’s insurance without paying premi- 
ums, by deferring payment as long as 
possible with one agency, and then try- 
ing another agency along the same 
line. Follow up doubtful cases; get 
your premiums or cancel policy, for 
promptness may save you the business. 

* a s 


Did you ever think of it? Fire insur- 
ance costs you more than the premiums 
you pay for your policies. On every 
article that you buy you help to pay for 
at least three insurance premiums. The 
manufacturer must include the cost of 
his fire insurance in the price of his 
products. So does the jobber and the 
retailer. If you pay rent it includes re 
imbursement of the owner’s insurance. 


and the policy was lapsed. Beneficiary 
contended that although the note was 
never signed by insured, the payment 
ef $145.60 extended the policy beyond 
the date of death. Suit in the N.S. Gir. 
cuit Court, resulted in judgment aguinst 
the company for the face of the p dlicy, 
less the amount of the loan, which the 
U. S. Circuit Court of Appeals, 3rd Dis- 
trict (Pennsylvania) reversed, ord ring 
judgment for the company. The Court 
say in part: 

In the case at bar, the excess of reserye 
ever the loan of $2,360 was practically joth- 
ing. The reserve, on the American 3 per cent, 
is, wou.d haye been $118.29 per $1,000, or 
5.80 on the policy of $20,000. The com- 
pany estimated the reserve at $118 per $1,- 
WOU or $2,360 on the policy-of $20,000. It had 
jvaned to the insured the whole of this esti- 





mated reserve. Giving to the insured the 
benefit of a reserve of $118.29 per $1.cW, 
the excess of reserve over the amount of 


the loan, $5.80, wou.d have purchased term 
insurance for an extended period of ot 
more than eight days after November v7. 
1907. Such is the undisputed testimony in 
the case. If there had been no payment of 
any part of the premiums which became due 
on November 27, 1907, and no loan against 
the policy by the company to the insured on 
that date, the reserve would have carried 
the policy for the sum of $4,000, according 
to one of its provisions not quoted, for a 
period of seven years and seven mouths be- 
yond November 27, 1907. As there was a 
lean of $2,360 against it, and that loan ex- 
nausted the reserve except as to the sum of 
$5.80, the policy, unless saved by the agree- 
ment presently to be considered, expired by 
force of its own provisions on December 27. 
107, since that was the last grace day and 
the excess of reserve ($5.80) would not have 
carried the policy beyond that day. * * * If 
the note had been signed and delivered on 
December 27, 1907, it, with the cash pay- 
ment of $145.60, would have continued the 
policy until May 27, 1908, notwithstanding 
the provision of the policy that no one but 
the president, a vice-president, the actuary, 
or the secretary, could extend the time for 
paying the premium, for the reason that ex- 
tensions made on such terms in previous 
jears had been ratified and authorized by 
the company. The note would then haye 
heen a good contract supported by a good 
consideration. The acceptance by the l’itts 
burgh agent, on December, 1907, of S264. 
($118.60 of which was for interest 
remaining $145.60 for the purpose above 
stated), without any note whatever, was an 
unprecedented transaction. 

Judgment fer defendant. 

N. Y. Life lus, Co. vy. Slocum 177 Federal 
Reporter S842. 

Failure to Pay Premium on Time For- 
feits the Policy:—In the preceding Life 
{Insurance Bulletin No. 25, the court in 
deciding the case of N. Y. Life Ins. Co. 
v. Slocum, 177 Federal Reporter, 842, 
cited the well-known case of N. Y. Life 
Ins. Co. vs. Statham, 93 U. S. 24, as the 
leading authority for the enforcement 
of the forfeiture clause in a policy of 
life insurance where the premium was 
not paid on time, and the company com- 


mitted no act of waiver for the pay- 
ment of the premiums at a later or 
some other time. We deem this author- 
ity of sufficient importance to issue a 


bulletin in connection with the first 
above-named decision. This bulletin 
should be kept attached to the forego- 
ing bulletin No. 25. In the last-named 
case by the U. S. Supreme Court. Mr. 
Jnstice Bradley said in part: 


All ealeculations of the insurance company 
are based on the hypothesis of prompt pay 
ments. They not only calculate on the re- 
ceipt of the premiums when due, but on 
compounding interest upon them. It is on 


this basis that they are enabled to offer as- 
surance at the favorable rates they do. For 


feiture for non-payment is a_ necessary 
means of protecting themselves from em)ar- 
rassment. Uniess it were enforceable, the 
business would be thrown into utter con- 
fusion. It is like the forfeiture of shares in 
mining enterprises, and all other hazardous 
undertakings. There must be power to cut 
off unprofitable members, or the success of 
the whole scheme is endangered. The in- 
sured parties are associates in a_ uzreat 
scheme. This associated relation exists 
whether the company be a mutual one or 


not. Each is interested in the engagements 
of all;for out of the coexistence of many risks 
arises the law of average, which underlies 
the whole business. An essential feature of 
this scheme is the mathematical calculations 
referred to, on which the premiums and 
amounts assured are based. And these caleu- 
lations again, are based on the assumption 
of average mortality, and of prompt pay- 
ments and compound interest thereon. De 
linquency cannot be tolerated nor redeemed, 
except at the option of the company. ‘This 
has always been the understanding and the 
practice in this department of busines». 


(Continued on page 18.) 
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INSURANCE IN NON-ADMITTED CO’S 
Interest in the Operation of the New 
Ohio Law Imposing Special Tax 
Upon Business So Placed. 








Ohio fire insurance men are much in- 
terested in the problems involved in 
the enforcement of the law recently en- 
acted by General Assembly, placing a 5 
per cent. premium tax or assessments 
paid on insurance written in non- -admit- 
ted companies. The act was intended 
to reach the Lioyds associations and re- 
ciprocal insurers, and as originally 
framed was broad enough to include all 
these, whether organized and operating 
wholly within the State or not. Objec- 
tions were made to this feature, how- 
ever, and a third section as added to 
the measure, intend to exempt from 
its operations all those associations of 
this class formed wholly of citizens of 
Ohio and operating entirely within the 
State. The amendment however, was 
so loosely drawn that there is open 
question of the validity of the act as a 
whole. On the strength of it, the Pol- 
icvholders’ Union, of Dayton, has noti- 
fied its members that they are specifi- 
cally exempt from payment of the tax 
by the provisions of the law. No great 
amount of income, at best, is expected 
te accrue to the State this year. First 
payments of the premium tax are to be 
made July 10, and the law did not go 
into effect until May 24. It applies only 
to premiums paid since that date. The 
insurance department has sent out the 
necessary report blanks to such names 
as it possesses of those purchasing this 
kind of insurance, but it has no means 
ef enforcing correct reports, and has 
no powers of prosecution if correct re- 
ports are not made. Prosecutions rest 
with the local courts. Undoubtedly the 
department would welcome a lawsuit to 
test the law, and particularly to get a 
fefinition as to its own interpretation 
tbat the exempting paragraph herein- 
before mentioned is intended to apply 
orly to such associations as are com- 
posed wholly of Ohio citizens and oper- 
ate entirely within the State. And 
there are very few of these. 


QUARTERLY MEETING TO BE HELD. 





That of the Suburban Fire Insurance 
Exchange to Take Place on 19th 
—Record of Reports. 





For the consideration of such busi- 
hess as may properly be taken up, the 
quarterly meeting of the Suburban Fire 
Insurance Exchange will be held in 
New York City, on the 19th inst. 

Concerning electricity permits, mem- 
bers of the association have been advis- 
ed that, “any permit for the use of elec- 
tricity may be granted, but on and in 
risks other than dwellings, ete., unless 
sich permit reads as in form 10A, 
there is an addition of 10 per cent. to 
= a 





San Francisco Losses 

Amounting to $4,522,905.00 
paid PROMPTLY IN CASH 
WITHOUT DISCOUNT, from 


office in Liverpeol 


Surplus, ee ee ae 
Losses Paid by Chicago Fire, 1871 
Losses Pald by Beston Fire, 1872 
Losses Paid by Baltimore Fire, 1904 









funds largely supplied by head 


U. $. Cash Assets, Dec, 31, 1909 $13,885,802.88 
5,119,180.30 
3,239,491.00 
1,427,290.00 
1,051,543.00 





the rate.” Rules governing the use of 
electricity are to be “strictly enforced.” 

Attention is directed to the rule of 
the Exchange prohibiting agents with- 
in association territory from violating 
rules of outside underwriting bodies. 
Regarding this Secretary Reed says: 
“While the application of this rule is 
clear in the matter of local agents, ques- 
tions have arisen as to its application 
to the cases of General Agents located 
in New York City or Brooklyn, Subur- 
ban Head Agents located in New York 
City or Brooklyn, and home offices lo- 
cated in New York City or Brooklyn 
and it is hereby ruled that this Ex- 
change will consider as under its juris- 
diction all such policies written by the 
ahove which are reported under the 
rules or required to be reported under 
the rules to the Stamping Department, 
and that violations of outside rates and 
rules in such cases will be followed up 
in the same way as violations of rates 
and rules of this Exchange, in accord- 
ance with said Article 2 Section 1 of 
the By-Laws.” 

Daily Reports Stamped. 

Since the creation of the stamping 
department of the Exchange, “dailies” 
have been passed upon by it as follows: 


December 1908 13,650 
PE Gitwdesicande sedans 1909 15,612 
a ere « 14,252 
March tS bain i elem am “4 19,804 
PE Gatavetutsre deeds a aes 19,014 
NS pein iweven ecw wsaauas “ 20,645 
PEE. Bhd dane ection sob ae “ 21,290 
SE hdd swaw dansk esbacannas " 20,216 
DEE cccl sc isbeweswensens “ 16,336 
SEPP errr ree “ 16,816 
eT ee “« 19,543 
EE sneetevewsnSeen% * 19,604 
EY si sicwsistenaacasen,. 19,567 
EE ee en 1910 19,064 
a ee re xf 15,663 
March i 20,641 
CEE, iibc ches cernmmawenes = 21,978 
Ree ee ene ee - 22,663 
DN cccivecticanetecuseas “« 22,481 





Obliged for the Information. 





Having increased the efficiency of 
the city’s fire and water services the 
authorities of Orange, N. J., are seek- 
ing to gain lower fire insurance rates. 
To this end letters were addressed in 
turn to the National Board of Fire 
Underwriters, the Underwriters Asso- 
ciation of the Middle Department, and 
W. H. Burkhardt, of Camden, N. J., 
the latter conducting an advisory 
rate-making service. In response to 
the communication sent him Mr. Burk- 
hardt said: 

“I beg to thank you for your favor 
of the twenty-second instant, calling 
atention to certain features in connec- 
tion with the fire department of 
Orange. Would say that I shall be 
very glad to have these looked into so 
that I can furnish the companies sub- 
scribing to my publication with correct 
information in regard to the situation.” 
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105 William Street, New York i 
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NEW YORK CITY THE PIVOT. can well stand the present commission ; 
———_ cost and expenses which the companies f 

(Continued from page 1.) ire paying for it. As long as the busi- ; 
duction of commissions provided for mess can profitably stand this expense, j 
presented a critical situation. The av- Ways and means will be found to pay it | 
erage-sized brokerage firms, whose pre- and the competition to secure the busi- | 
miums range from $50,000 to $100,000, ess will necessarily result in this con- ' 
would be radically affected, and they ‘ition. Were the business in New York ' 
maintain it would be almost impossible City unprofitable, the situation would ; 
to make a living return from their busi- ifferent, but, with this city showing j 
ness on the basis which the companies profit than any other ' 
propose. Inited States under the ? 


The brokers believe that the present 
is a particularly inopportune time for 
the underwriters to take such radical 
action affecting their interests. It is 
not a question of offsetting investigation 
by the insurance departments they say; 
such investigations have been already 
authorized and in New York City 
the committee of the Legislature is in 
session. 

Say Action is Unfortunate. 

They argue that under these circum- 
stances it is a particularly desirable 
time for all the insurance interests to 
be united, to the end that this com- 
mittee of the Legislature may be im- 
pressed with the fact that the under 
writing business in this city is bein 
conducted in an orderly manner, with- 
out friction either between the com- 
panies and their brokers and agents or 
between the companies and the insur- 
ing public, and to antagonize at this 
time the great body of brokers and 
agents who are the mouthpiece of the 
insurance companies and their medium 
of communication with the public seems 
particularly unfortunate and likely to 
greatly complicate a situation already 
sufficiently difficult. 

Some brokers have expressed the 
opinion that, even though the under- 
writers are successful in temporarily 
perfecting their new organization and 
reducing the commissions as outlined, 
such action can only result in a short 
time in dissension on the part of the 
companies themselves, and a condition 
of excess commissions and secret rebates 
and contingents will spring up, which 
will eventually disrupt the organization 
and lead to conditions far more chaotic 
than now exist. 

Stand of Brokers Committee. 

Speaking upon this subject, a prom- 
inent member of the brokers’ committee 
said: 

“The reasons for such a result are 
twofold: In the first place the business 
in the city of New York has for a period 
of years been particularly profitable and 
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Ost, there are sure to be many compa- 
nies who in their efforts to secure this 
1 1ess will sacrifice the provisions of 
heir agreement to the detriment of 
their associates. The 
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the new agreement. For years the 
brokers have been the most potent 
factor in creating public opinion and 
developing good will between the in- 
surance companies and the insuring pub- 
lic. Daily they are called upon to 
present heavy increases in rate caused 
by the application of the various sched- 
ules and to endeavor to explain to their 
customers the equity and justice of such 
increase and of the system of schedule 
rating. Their influence in this con- 
nection is of the utmost benefit to the 
underwriters in promoting satisfactory 
relations between their Exchange and 
the insuring public and, we believe, has 
been one of the chief reasons why the 
rating organization in this city has 
been permitted to remain unmolested 
so long. Is it worth while to cast aside 
this avenue of good will and possibly 
imperil the entire system of schedule 
ating in tnis city, for the sake of satis- 
fying some of the smaller companies, 
who feel they are not securing their full 
share of business in this profitable field? 
Serve Both Companies and Assured. 
“The brokers in this city are per- 
forming an essential service both to the 
companies and to the insuring public. 
The diminishing loss ratio in this city 
during the past ten years be: testi- 
mony to their aggressive and earnest ef- 
forts in persuading the assured to carry 
out the provisions and recommendations 
of the Exchange for the reduction of fire 
losses, which improvements would have 
never been obtained unaided by the com- 
panies or their organization. One in- 
stance alone has been mentioned where 
the installation of a fire door in a 
large establishment on Broadway by the 
broker, who had the greatest difficulty 
in persuading the assured to allow the 
improvement to be made, resulted in a 
saving of nearly $500,000 to the insur- 
ance companies at the time of the fire 
in the Home Life Insurance building. 
“The great special hazards in this city 
are being constantly improved and 
centers of conflagration safeguarded by 
this continuous effort on the part of 
the brokers, all of which is a source of 
great additional expense to them. It 
idle to say that the same result can 
be obtained by the insurance companies 
or by the inspectors of the New York 
Fire Insurance Exchange; the brokers 
themselves now with what difficulty 
these results are accomplished and only 
after long years of established confidence 
and intimate relationship with property 
owners are they able to bring about 
these changes, which often appear un- 
reasonable and unnecessary to the as- 
sured, and quently restrict the con- 
veniences of ; shment and 
method of ops g his factory. Is the 
city of New York and incidentally the 
New York broker and agent to be penal- 
ized because largely through their efforts 
the fire hazard is been so improved 
as to render this city the most profitable 
underwriting field in the United States? 
Less Compensation, Less Service. 
“This work of reducing fire losses in 
the under- 
writers in the development of their sys- 
tem of schedule rating, of taking from 
the hands of the assured the difficult 
and responsible work of preparation of 
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forms of contract, adjustments of 
Josses, and the many other classes of 
work done by the high-grade brokerage 
offices, is of ihe utmost importance to 
the insuring public, and we doubt if the 
insurance commissioners or legisla- 
tures when this service is fully explain- 
ed to them would desire that the com- 
pensation of the brokers should be re 
duced, for a less compensation must 
necessarily mean less service and the 
loss of this service would be felt by the 
insuring public not only by increases in 
rates, which would be bound to follow 
a cessation of the efforts of the brokers 
and agents toward improvement of 
risks, but the whole relations between 
the insuring companies and the public | 
would be disturbed and filled with con- | 
troversies pertaining to the form, losses | 
and technicalities which the work of | 
the broker now overcomes. 
Blame Outside Companies. 

“It appears to be admitted by the ma- | 
jority of the companies that the brok- 
ers have a real grievance and that the 
proposed reduction will be a severe 
burden to them. They also claim that 
in order to bring abont the formation 
of the new Fire Underwriters Associa- 
tion certain of the outside companies 
insisted that before entering into any 
such agreement there must be a rad- 
ical reduction of commissions in the 
City of New York, to be followed by 
similar reductions in certain cities 
throughout the territory.” 

When the plan of the Fire Underwrit- 
ers Association first became known, 
the Insurance Brokers Association ap- | 
pointed a committee of five, of which | 
R. C. Rathbone, 2d, of R. C. Rath-| 
bone & Son, is chairman, to confer with 
the companies on the matter. This | 
committee was afterward enlarged by 
the brokers generally, both in and out- 
side of the association, indorsing five 
additional members and it is expected 
that the committee wil! be further en- 
larged to fifteen before it finally meets 
the companies. 

The stand of the brokers will be 
along the lines stated by the commit- | 
teeman who is quoted above. The opin-| 
ion is general among them that they | 
will have no trouble at all to make the| 
companies see the matter as they do. 
They consider that the whole insurance: 
situation just at this time is far more 
critical for the companies than this | 
commission question is to the hrokers 
and that the companies need them bad- 
ly now to allay the rising demand for 
a reduction in fire insurance cost by 
the insurance commissioners and the 
public in some sections. 

Suburban Agents Also Protest. 

Closely following the move of the 
Metropolitan brokers, the agents in the 
suburban field have also formed an or- 
ganization and appointed a committe 
to take the commission question up 
with the Fire Underwriters, 

There is a possibility of the fight of 
the brokers being carried into the New 
York Legislature through Assemblyman 
James F,. Hoey. Mr. Hoey is himself a 
broker and was present at the meeting 
of the brokers association last week, 
when he expressed himself as entirely 
in accord with the attitude of the mem- 
bers on the subject of commission re- 
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ductions. Mr. Hoey is a member of the 
Assembly Insurance Committee. 
Stands for Contingent Plan. 

Since the above was in type Henry 
Evans, president of the Continental 
and the Fidelity-Phenix, has had the 
scope of the new agreement outlined to 
him, Without committing himself with 
regard thereto until he has studied it 
in detail, Mr. Evans says he is 
tuyc-3>l6 to contingent and also to uni- 
form COluu.c2'%s throughout the entire 
country. 





FIRE FIGHTING COST. 





Minnesota Commissioner Compares 
Experience Here With Cities Abroad 
—Property Loss Excessive. 


Insurance Commissioner Hartigan of 
Minnesota, in a bulletin issued by his 
Department refers to the cost of fight- 
ing fires and preventing conflagrations. 
He says that it costs annually $2 per 
capita in St. Paul and Minnesota, as 
compared with from 8 cents to 30 cents 
in various European cities. He also 
calls attention to the excessive fire loss. 
We quote from the bulletin as follows: 

The people of Minnesota paid during the 
rear 1909, in fire premiums the sum of $8,- 
658,171.52, practically $4 for every inhabit- 

id the losses paid during that year 
e $2 per capita. It is safe to say that 
sses paid do not cover over two-thirds 
value of the property destroyed, so 








that ‘the 


actual loss in this State last year 
was $3 per capita. The average loss per 
capita in Europe per year is about 33 cents. 
Or this basis our fire losslast year would have 


heen about $700,000—a saving of approxi- 
mately three and one-half millions of dollars 

The per capita loss in Italy is about 12 
cent year, while for 1909 the average loss 


per. capita in this country was $2.14 and in 
107, it was $2.51. 

As we permit fire to destroy such an im- 
mense amount of property we are necessa- 
rily under a high expense to put out these 
tres and prevent general conflagrations. The 


cost of fire protection in such cities as St. 
aul and Minneapolis, is annually about $2 
per capita while the cost per capita in the 
larger European cities varies from 8 cents to 


0 cents, 





NO CLAIM ON REGISTERS. 





Court Holds that Records Belong to 
the Local Agent—Decision by 
Federal Judge. 

Decision by a Federal court judge 
sitting at Memphis, Tenn., early last 
week, was to the effect that expiration 
registers are the sole policy of loca! 
agents, and companies represented in 

the offices have no title to them. 








E.tensive Blue Goose Pond for Canada. 





A new Blue Goose Pond is to be in- 
stalled at Winnipeg, Manitoba, and 
membership will embrace practically all 
general agents and managers as well as 
all special agents covering that territory 
whi ich will make the Pond one of the 
most extensive in the Order. The date 
of installation is Saturday, August 20, 
and on that date a team selected from 
the Minnesota and North Dakota Pond 
will go to Winnipeg for the meeting. 
Unusual enthusiasm has been aroused 
in connection with the organization and 
it is expected that it will be a factor of 
great influence in the Canadian field. 





Capital Oversubscribed. 

Announcemert is made that the in- 
crease in the capital stock of the Paci- 
fic Coast Fire of Vancouver, B. C., 
$275,000 to $500,000, which was decided 
on by the directors in November last, 
was oversubscribed at the end of June. 
Accordingly, the board of directors de- 
cided to increase the capital te $1,000,- 
000 and the new issue is to be placed 
on the market immediately. The new 


shares are being sold at a sum to pro- 


vide a substantial surplus. 

By purchase Horace S. Howe has se- 
cured the prominent Hartford, Conm., 
local agency of Edwin A. Treat. 
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ATTITUDE OF COMPANIES, 


UNWARRANTED ACTION BY STATE. | 








Insurance Offices Protest the Arbitrary | 
Rate Reduction Ordered 
in Texas. 





Protesting the action of the Texas 
State Fire Rating Board in arbitrary 
ordering a heavy reduction of rates ip 
the State, the insurance compares, 
through counsel, have file? ‘he swb- 
JOlImead peuwuss 

To the Honorable State Fire Rating | 
Board: Now comes William Thompson, | 
an attorney for sundry insurance com- | 
panies, served with notice of a hearing | 
had June 21-25, 1910, complaining of the | 
order entered by the board under date of 
June 28, 1910, to become effective July 5, | 
1910, and would show to the board that 
the order as made and entered by it) 
should be modified, and should in some | 
respects be vacated and annulled, and | 
should, in any event, be deferred in its 
date of its effectiveness, for the follow- 
ing reasons, among others: 

1. That the order to amend page 47 | 
of general basis schedule applying to B 
dwellings, and contents in cities and 
towns fixing a maximum basis rate of 
50 cents, is unreasonable and unjust and 
supported by no legitimate evidence be- | 
fore the board, and same will tend to 
and probably result in the confiscation 
of the business of the various fire in- 
surance companies doing business in 





this State as to the risks and classes of | 


risks covered by said order. 
2. That the order of the board to 


amend page 21 of the general basis | 


schedule so as to reduce the charge for | 


additional ground floor occupants of 
brick buildings from 15 cents to 5 cents 
each is unwarranted by any evidence be- 
fore the board or any facts existing. 
That said order, if put into effect, would 
be unreasonable and unjust to the in- 
surance companies undertaking to write 
risks of this class, and will produce 
rates therefrom not reasonable for the 
hazard undertaken, and will result in 
either a carrying of this hazard at a 
rate below the cost of the carrying of 
the same or a confiscation of the busi- 
ness of said companies, severally, if they 
shall not elect to write said risks at 
a loss. 

3. That the order of the board to 
amend general basis schedule, pages 21 
to 46, both inclusive, making a_hori- 
zontal reduction of 25 per cent. of the 
final specific rate as obtained from pre- 
vious orders under the schedule and ap- 


| both inclusive, to provide a horizontal 


plying to all merchantable risks shown | 


in said pages, is unjust and harsh and 
not supported by any evidence, and the 


same ignores any and all rights of the| 


imsurance companies, is an absolute dis- 
regard of the statute requiring that the 


rates fixed shall be reasonable for the | 


hazard undertaken, and same will neces- 


sarily result in a writing of said risks | 
at a rate not adequate to carry the haz- | 


ard undertaken if any company or com- | 


panies shall undertake to write the same | 


under the terms fixed by the board, or | 


will operate as a confiscation of the| 


business of the companies as to these | 





classes if the companies shall decide | 
that they cannot afford to carry the haz- | 
ards below the cost of carrying the same 
under the rates directed by the board. 
4. The order of the board to amend 
general basis schedule, pages 63 to 230, 


reduction of 165 per cent. of final specific 
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rate on all er hazards, is unjust, 
and ignores the requirement of the law 
that reasonable rates shall be fixed for 
the hazard undertaken, and fixes a rate 
not commensurate with the hazard, and 
which will not carry the hazard and 
expenses, and will result in a loss to 
any companies undertaking the writing 
of said risks on the terms fixed, or will 
result in a confiscation of their busi- 
ness if they are forced to abandon the 
writing of said classes owing to said .un- 
remunerative rate. 

5. Unecontradicted facts exist that the 
fire insurance companies, as a whole, 
engaged in business in Texas during the 
year 1909 sustained a loss aggregating 
some $1,300,000. That the business of 
the last two years has been largely un- 
profitable, and that the business of the 
last three years added together and 
taken for an average has been conducted 
at a loss, 

6. The rates as framed in general 
basis schedule on file were calculated 
to produce, and intended to produce, no 
greater premium payments from the 
public for the amount of the hazard 
earried in 1909 than was produced under 
the contracts written during that period. 
7. The general basis schedule as 
framed produced an actual reduction in 
rate of not less than 20 per cent. average 
on all of the innumerable dwellings in 
the State, which dwellings aggregated 
not less than 80 per cent. of the number 
of risks the subject of insurance, and 
that more than 90 per cent. of the actual 
insurers having dwellings to insure ob- 
tained under the schedule a reduction 
of rates ranging between 10 and 50 per 
cent. 

8. That a great body of the mercantile 
classes in towns throughout the State 
without fire protection and a large num- 
ber of mercantile risks in towns having 
fire protection were under the schedule 
reduced below the rates prevailing last 
year, and that the rate on these classes 
as a whole were so arranged under the 
schedule that by the expenditure of 
nominal sums of money in the improve- 
ment of the hazard this class will pay 
less premiums as a class than were paid 
during the year 1909 and prior thereto. 

9. The charge in the general basis 
for additional ground floor oc- 
cupants, referred to in order No. 2, is 
no other or different than has been 
i effect under schedules heretofore 
applied, 


schedule 


promulgated for Texas when 





and the charge provided for in said 
schedule for ad¢ lit ional ground floor oc- 
cupants is only the same charge hereto- 


fore provided in ‘all schedules heretofore 
issued 

10. Because the action of the board 
n the orders entered will tend to pro- 
duce, and will likely produce, a condition 
whereunder 






a large part of the public 
will be without insurance facilities for 
protection, and to a large part of the 
roperty of the State from hazard by 
fire, and the fire insurance, many of 
etofore carrying said lines will 


them, ner 


be cut off from the business established 
thereon, and the business of the com- 
nercial world and of the insuring pub- 
» and of the insurance companies will 
» disruy pted, disorganized and injured, 
if not dest oye oa. 


11. Because the effect of the orders 
of the board as made will be to reduce, 
on the hazards embraced within the 
premium income in the 
amount of not less than $1,800,000, not- 
standing the business was conduct- 
ed in the State last year at a loss of 
$1,300,000, and the income from dwelling 
risks was reduced under the schedule 
some $550,000 below the income from 
them last year. 

12. The time between the making of 
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said order and its going into effect is 
entirely too short to permit of its prac 
tical application and carrying out, if the 


companies decided to comply therewith. | 


The order involves radical changes in 
the schedules applying to practically the 
entire business of the State of Texas, 
and it is impossible for the companies 
to intelligently review their schedules in 
the light of the order of the State Fire 
Rating Board as applicable thereto, and 
determine whether or not they can af- 
ford to continue each or any or all of 
said schedules in force, and insure prop- 
erty at the rate which will be produced 
by said schedules, as amended by the 
orders of the State Fire Rating Board. 
The practical result of enforcing the 
order as of July will be that many com- 
panies will probably have to file amend- 
ments striking out from their genera! 
basis schedules a large number of classes 
as insurable risks, because of inability 
to determine whether or not the compa- 
nies can afford to continue to write such 
at the rates to be produced by the ap- 
plication of the orders of June 28. 

13. The carrying out of the orders of 
the State Fire Rating Board means a 
complete rerating of the entire State 
of Texas. This is a work of such magni- 
tude as to appall those upon whom it is 
made obligatory. For nine months the 
companies have been engaged in the 
work, through their employed experts, 
of rating, surveying and inspecting the 
insurable risks of the State of Texas, 
and the work is yet only half com- 
pieted. To order the rating part of this 
work done over again is imposing a 
tremendous task upon the insurance 
companies, and one which could not be 
accomplished after months of labor. 

14. The expense of carrying out the 
orders of the State Fire Rating Board 
will be a heavy burden upon the insur- 
ance companies, as already. the labor 
done in the endeavor to comply with the 
State Fire Rating Board law has cost 
the insurance companies fully $200,00u, 
if not more, and the work of rerating 
which will be necessary in carrying out 
the board’s orders will impose an addi- 
tional expense of probably $60,000 to 
$75,000, to revise the rates already made 
and put into effect which should not 
hastily be imposed upon the insurance 
companies. 

15. In view of the foregoing facts, and 
the further fact that the State Legisla- 
ture has been called to convene in spe- 
ial session by the Governor for the ex- 
press purpose, as stated by him, of re- 
pealing the State Fire Rating Board law, 
it seems unreasonable and unfair to im- 
pose the burden above stated upon the 
insurance companies, when the Legisla- 
ture may, within thirty days from the 
taking effect of the said orders as now 
contemplated, repeal said law entirely, 
and make null and void all the labor 
performed and render worse than use- 
less the great expenditure of money 
necessitated thereby. 

16. If said orders are enforced as of 
July 5, as heretofore stated, such action 
will probably necessitate the suspension 





of business by many companies with | 


respect to a large number of classes of 
risks, which will seriously affect the en- 
tire body of local agents of this State, 
whose income thereby will be largely, 


if not wholly, cut off, and will also | 


seriously affect a consideratle number 
of general agency offices located in this 
State which employ a large number of 
assistants and clerks, many of whom 
will have to be discharged and thrown 
out of employment as the result of par- 
tial or entire suspension of business by 
the companies represented in such of- 
fices. Such possible results should re- 











LOGUE BROTHERS & CO. 
249 FOURTH AVE., PITTSBURG, PA. 


GENERAL AGENTS 
REPRESENTING THE 
GEORGIA HOME INSURANCE CO. 
MICHIGAN COMMERCIAL INSURANCE CO. 
CALIFORNIA INSURANCE CO. 
VIRGINIA FIRE & MARINE INSURANCE CO. 














2216 John 
2217 John 


The Gamewell Fire Alarm 
Telegraph Co. 

Fire Alarm and Police Telegraphs for 
Municipal and Private Plants 
OVER 1500 PLANTS IN ACTUAL SERVICE 

a EXECUTIVE OFFICE 
19 Barclay Street, New York 


AGENCIES 
179 Devonshire Street, 
61-163 Randolph Street, 
1300 Traction Build ding, 


Suburban ite 


FRED. S, JAMES & CO. 
123 William Street New York City 


Head Suburban Agents for 
Franklin Fire Ins. Co. of Philadelphia 
County Fire Ins. Co. of Philadelphia 
National Union Fire Ins, Cu of Pittsburg 
Delaware Ins. Co. of Philadelphia 
Svea Fire & Life Ins. Co., Ltd., of Sweden 


General Agents for 

Cineinnuati, O. Calumet Insurance Co. of Illinois 

731 Wabash Building. Pittsburg, Pa. Mechanies & ‘l'raders Ins. Co. of New Orleans 

608 Dwight Building, Kansas City, Mo. Ff) pe: 

915 Postal Building, San Francisco. Cal. [| 
lding. seattle, Wa-h. 

Utiea Fire Alarm Telegraph Co., ur 


Uti 
The Northern Electric & Mfg. Co. “Tid, 
ontreal, Can. 
General Fire Appliances Co., Ltd., 
caagneaburs. "South Africa 
Colonial Trading Co., Ancon; 
Canal Zone, Panama 
F. P. Danforth, 1060 Calle Rioja, ' 
Rosario de Santa Fe, Argentine Republic 


Telephones 


Boston, Ma-s 
Chicago, | |. 





This agency affords you unexcelled facil- 
ities for writing your Suburban lines. Ou 
territory includes Westchester, Rockland 
and Putnam Counties, Long Island, Stater 
Island in New York State, and Bergen 
Essex, Union and Monmouth Counties 
New Jersey. 


Prompt Service Individual Attention 

















A. P. WATSON, President 


Shawnee Mutual Fire Ins. Co. 


SHAWNEE, OKLA. 


WE INSURE MORE OKLAHOMA FARM PROPERTY THAN 
ANY OTHER COMPANY IN THE WORLD 


C. H. ECKFORD, General Manager 








T. A. DUFFEY 
INSURANCE 


84 WILLIAM STREET NEW YORK 








Lines BOUND and WRITTEN in Excellent Companies throughout 
United States, Canada, Mexico and Cuba 








H. G HOFF MAN 








CENTRAL NATIONAL, Chicago 
G PEOPLES NATIONAL JEFFERSON FIRE 
EB Philadelphia Philadelphia | A 
N BEN FRANKLIN GERMAN FIRE G 
Pittsburgh Pittsburgh 
E ] NATIONAL LUMBER DIXIE FIRE E 
Buffalo Greensboro 
R | ausTIN FIRE COMMONWEALTH FIRE | N 
A Dallas Dallas T 
INTERNATIONAL INTERNATIONAL 
he Ft. Worth | St. Louis 
REPUBLIC UNDERWRITERS, Dallas 








All Losses Adjusted and Paid From This Office 
MT. STERLING, KENTUCKY 











WHILDEN & HANCOCK 


105 WILLIAM STREET NEW YORK 
U.S. MANACING UNDERWRITERS 


Monongahela Insurance Company of Pittsburgh, Incorporated 1854 


General Agents, including New York City 
German-American Insurance Company of Pennsylvania, Incorporated 1873 
Austin Fire Insurance Company of Texas, Incorporated 1902 
Commonwealth Fire Insurance Company of Texes, Incorporated 1903 
Republic Underwriters of Texas, Incorporated 1906 
Central National Fire Insurance Company, Incorporated 1909 


General Agents, New York Suburban Territory 
Philadelphia Underwriters of Philadelphia, Founded 1895 


pes All Losses Adjusted and Paid Through Our Office ~q 
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HORNBOSTLE PRESIDENT. 





Popular Field Man of Germania Elected 
Head of New York Special Agents 
Association. 





The Frontenac, Round Island, N. Y., 
July 13.—E. H. Hornbostle, the clever 
field man of the Germania Fire, was 
elected president of the New York 
State Association of Supervising and 
Adjusting Fire Insurance Agents, at 
the thirty-eighth annual meeting of the 
organization held at this place. The 
other officers chosen: H. G. Mor- 
gan, of the Home, vice-president; S. B. 
Sullivan, of the WHartford, secretary- 
treasurer. Executive committee: J. M. 
Crothers, Phoenix of Hartford, chair- 
man; W. W. Lenox, Hartford; C. W. 
Phelps, Citizens of Missouri; Frank S. 
Tyler, Queen; Frank E. Burk, Home; 
J. A. Jordan, Continental; J. H. Vree- 
land, Liverpool & London & Globe, and 
Pp. W. Clark, Insurance Company of 
North America. 

Despite the hot weather the attend- 
ance at the gathering was satisfactory 
and the program fully carried out. 
Round Island is admirably adapted for 
such meetings as that of the field men, 
and the facilities afforded were made 
the most of. 





STATEM ant BY DUTCHESS. 





Company’s Selvensy Unquestioned—No 
Shadow on President Vail—Grate- 
ful to Agents. 





The board of directors of the Dutchess 
Fire, has issued a statement relative to 


the recent trouble with the New York 
Insurance Department in which atten- 
tion is called to the fact that the 
solvency of the company has not been 


questioned; that no reflection has been 
cast upon President Vail, and that the 
affairs in connection with the settlement 
of the old Dutchess will be passed upon 
by the courts. The statement is as 
follows: : 

“This company has been passing 
through a most singular experience, but 
we have remained silent under the situa- 
tion for several reasons, chief of which 
was our belief in your unshaken con- 
fidence in us despite inaccurate and 
slanderous statements which have been 
made concerning the management, and 
more particularly concerning our presi- 
dent. While we still feel that it is 
largely unnecessary to do aught save 
to point to our past reputation, well 
known to you during all the years we 
have been in touch with each other, yet, 
perhaps, a word or two from us may 
not be amiss at this time. 

“We will, therefore, first call your at- 
tention to the act that in the disagree- 
ment which we have with the Insurance 
Department, no question of solvency, or 
that we have a very considerable sur- 
plus over and above all liability of every 
pature, is raised by the Department or 
by any other source. Further, we are 
not only doing business as hitherto, but 
intend to continue so to do. 

“As to our president, who has been 
connected with this company and its 
predecessors for forty-three years past, 
after the most searching, even inquisi- 
torial, examination by the Insurance 
Department, we remain clear and firm 
in our belief that there is not even a 
shadow cast upon his reputation, which 
remains, in the judgment of both the 
stockholders and the directors, absolute- 
ly unblemished and above reproach. Our 
board of directors is largely composed 
of leading residents of this city, among 





ceive the serious consideration of the 
members of the board. 

Wherefore, Petitioners pray that the 
board will rescind its order of June 28, 
above mentioned, in its entirety, or, if 
this cannot ‘be done, that all parts of it 
be rescinded which can be rescinded, 
and particularly the first order and the 
second order and the third order and 
the fourth order, respectively. That as 





to any parts of said order not rescinded, 
the going into effect of the same may 
be extended until the 1st day of August, 
1910, or a later date, and for general 
relief. 





whom four are bank presidents, two are 
vice-presidents of banks, two are prom- | 


inent members of the Dutchess County 
bar, one, Mr. William W. Smith, the 
well-known philanthropist, and other 
gentlemen of like high standing, and the 
directors, after full consideration of ev- 
ery criticism which has been made upon 
our president, have absolutely refused 
even to consider the question of his re- 
tirement, and their action was emphati- 
cally and practically unanimously in- 
dorsed at a subsequent meeting of the 
stockholders. The criticisms referred 
to, so far as they have consequence at 
all, concern matters regarding the clos- 
ing of the affairs of the old company, 
and these questions will be passed upon 
by the court in an action which has 
been brought for winding up the old 
company’s affairs. So far as such ques- 
tions concern us, the representatives of 
the new company, we as law abiding 
citizens, with full confidence in the wis- 
dom and integrity of the court, are con- 
tent to abide the action of the court, and 
we do not intend to submit to dictation on 
these questions from any other source 
whatsoever. 

“You will observe, perhaps comment 
upon the fact that we do not attempt 
to account for the experience which has 
come to us in these matters. We have 
criticised no one. Our acts alone voice 
our opinion as to the treatment we have 
received from sources least expected. 
Our tongues, for the present at least, are 
silent on this question. We simply say 
our position is, and has been, absolutely 
correct, and we will firmly maintain it. 
Our capital and surplus give abundant 
security for every financial liability, and 
the only debt which we cannot pay in 
full is the debt of grateful obligation to 
you, our agents and policyholders, for 
the evidence of your continued con- 
fidence which has been so abundantly 
shown to us at this time.” 


HAIGHT PURCHASES ANOTHER. 





Secures Stanley Bagg Agency of Syra 
cause—One of Oldest Loca! 
Offices in the State. 





In our issue of last week announce 
ment was made that A. W. Haight. 
formerly manager of the Eastern de 
partment of the Calumet, with head 
quarters in this city, had purchased ar 
interest in a Syracuse agency having a 
strong representation of companies, thy 
firm name in the future being Stein 
bicker & Haight. 

We are now advised that Mr. Haight 
has purchased the agency of Stanley 
Bagg of Syracuse and will consolidate 
it with the Steinbicker & Haight 
office. 

Mr. Bagg is one of the oldest agents 
in central New York, his agency repr 
senting the Aetna, Hartford, Springfield 
F. & M. and other companies, his com- 
missions from which date back 
47 years. He is an_ underwriter 
of the old school highly esteemed b: 
all who know him. On account of ad 
vanced age he decided to give up activ 
business life, and in selecting Mr 
Haight as his successor feels assure 
that the cordial and satisfactory busi 
ness relations of the office in the past 
will be continued. 





$100,000 Loss Paid. 





Lockwood Brothers Company, of 
Paterson, N. J., whose plant was re- 
cently burned in the serious fire in that 
city, have been paid practically a total 
loss. A new building of approved con- 
struction will replace the destroyed 


property, and once it be completed 
Lockwood Brothers Company will 
again establish themselves at their 


former location. 


Ney Jersey Agency Appointments. 

Commercial Union —J. M. Allen, Pea- 
pack. Fidelity Phenix.—H. E. Hath- 
away, Princeton. Fire Association.— 
Clemens Fitzck. C. O. Bunting, Had- 
don Heights. WHartford—James Glea- 
son, Harrington Park; A. B. Lembeck, 
Demarest; William Lund, Fords, 
Charles Remine, Jr., Wrightstown: E. 8. 
Van Nostrand, Oradell: R. M. Vreeland, 
Leonia; Mrs. P. L. Zimmerman, Dela- 
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Louis Schlesinger 
Union Bldg., Newark, N. J. 


FIRE INSURANCE 
—REPRESENTING— 


Glens Falis Albany 
Buffalo German Dixie Fire 
Security Ins. Co. of No. Am. 
(of New Haven) 
—FOR— 
NEWARK ann ESSEX CO. 


eee — 6 Sate Facilities for New York || 
kers. one our Expense 





0. 0. LAUGKNER INSURANCE AGENCY 


a Ton St. 355 Palisade Ave. 81 River St, 
Jersey City Hoboken 


FIRE INSURANCE 


New Jersey writing agents for twelve of the 
leading companies, including 
Aachen & Munich 
St. Paul F. & M. 

Teutonia 
Central National 


Westchester 
Niagara 
Springfield F. & M. 
Firemans (of N. J.) 


New Jersey Lines Bound in New York Office 


LeROY P. GREGORY 
General Mgr. 


L. KRETSCHMANN 
Mgr. N. J. Dept. 








SURPLUS LINES 


D.C. SCHUPP & CO. 
159 La Salle Street, Chicago 


Lines placed anywhere in U. S. and Canada 
LIBERAL COMMISSIONS PAID 











ARNOLD & WANNEMACHER 
REPRESENTING 
Teutonia of Allegheny 


Humboldt of 
ao 


German American teh 
Detrate a 
438 WALNUT ST., PHILA., PA. 











ORGANIZED 1865. 


Virginia State Insurance Co., _0f Richmond 


EE tates ub ineewnnd ednens ems 


Surplus to Policyholders ...... ceveces 


GEO. L, CHRISTIAN, Presa, 





Co eoesrsedcvevesecsoeoeos $887,903.00 
317,975.00 


ROBERT LECKY, Jr., V. Pres. & Secy 








H. G. HARRIS & CO. 


Fire Insurance 
ATLANTIC CITY, N. }. 
Representing Eighteen Leading 
Fire Companies 
for 
Atlantic City and Vicinity 

Have desirable opening for 
another strong company. 








SURPLUS 





WE solicit your patronage 
and assure careful at- 


tention to your interests. 


W. C. FARRAR & CO. 


General Agents 
GERKE BUILDING 
Cincinnati, O. 





MO>DMAOWNW 
om2-r 











BUSINESS 











LOUIS SHERWOOD 
REPRESENTING 
Fire, Casualty and Surety Co’s 
15 Exchange Place, Jersey City, N. J. 





t XCELLENT FACILITIES FOR HANDLING 
BROKERS LINES Phone, 33 Jersey City 





TALLMAN & SEARS 
NEW YORK AND NEW JERSEY 
SUBURBAN AGENTS 
FIREMEN’S INSURANCE CO. OF NEW JERSEY 
ST. PAUL FIRE AND MARINE INS. C0, 
OF MINN. 

80 WILLIAM 8T., NEW YORK CITY 











This Co 





CONFLAGRATION PROOF 


CALIFORNIA INSURANCE CO. 


OF SAN FRANCISCO, CALIFORNIA 
New York Standard Statement, Jan. 1, 1909 
CAPITAL ° ° $400,000 
All Liabilities, including Reserve 381.653 
Total Assets . ° ° 978,605 
SURPLUS to Policy "Holders ° ° 596,952 
Increase in Assets . ° ° ° 182,618 
Increase in Reserve ° ° 105,175 
Increase in Surplus 45,764 


mpany has a record ‘unequaled in the 


history of the Insurance business 
FRANH C. STURTEVANT 


MANAGER EASTERN DEPARTMENT 


FOURTH AND WALNUT STREETS, PHILADELPHIA 








HERBERT BUXTON, Pres. and Mgr. 


Buxton Insuring Agency 


63 William 8t., New York 


Excess Lines handled any 
connections at Lloyds, : - gee 


CORRESPONDENCE SOLICITED. 


JOHN C. PAIGE CO. 
INSURANCE 
65 KILBY ST. BOSTON, MASS, 








Fire Insurance Special Agent Wanted 
A good-sized company desires applications 
from reputable local agents in various parts 
of the country, who believe they are adapt- 
ed to field work. Give full information as 
to age, length of time in the insurance busi- 
ness, etc. Correspondence confidential. 

Address 210 Onondaga Ave. Syracuse. N. Y. 

















wanna. Ins. Co. of North America.— 
Clemens Fitzck, C. O. Bunting, Haddon 
Heights. Scottish Union.—E. J. 
Mathews, Rockaway. Stuyvesant.—F. 
W. Doying, Westfield; Van Billiard & 
Son, Phillipsburg. Washington.— 
Drayton & McKay, Plainfield. 





HANDLE YOUR 
SURPLUS LINES 


“The Markham Way” 


IN THI 


Individual Fire Underwriters 
OF ST. LOUIS 
THE BEST INDEMNITY 


Pierce Building St. Louis 

















16 





THE EASTERN 








UNDERWRITER 


July 14, 1910, 




















OFFICIALLY APPROVED. 





Superintendent of Insurance Hotchkiss 
Puts His “O K” Upon New 
Form of Fire Policy. 





Approval of the typewriter form of 
fire insurance policy prepared by a 
special committee of the New York 
Board of Fire Underwriters, has been 
given by State Superintendent of In- 
surance Hotchkiss. Use of the contract 
will be permitted on and after January 
1, 1911. 





PASSING OF CO-OPERATIVES. 





Order for Final Liquidation of Bank- 
rupt New York Concerns Granted 
by Court. 





Final order compelling the dissolu- 
tion of the Aetna, American, Capital, 
Mohawk, Phoenix and Reliable Fire 
Insurance companies, a brace of small 
fry New York co-operative concerns, 
was given by Supreme Court Justice 
Andrews on Tuesday. “The offices in 
question were, prior to July, 1909, en- 
gaged in the business of fire insurance, 
all under the management of the same 


Officers, and were, a year ago, taken 
over by the Insurance Department 
under the new liquidation law. At 


that time they had obligations, consist- 
ing largely of unpaid loss claims, ag- 
gregating $20,000, and a very small 
amount of assets. They have been 
liquidated together, the department 
having made and collected an assess- 
ment from about 5,000 policyholders or 
members, from which, together with 
the moneys on hand, it has realized 
$30,477.81. The claims fied aggregate 


$23,550.95, and were allowed, after in- 
vestigation, at $19,684°84. The total 
cost of liquidation, including salary of 


superintendent, 
expenses of col- 


the special deputy 
c-erks employed and 
lecting assessments, has been $5,220.06, 
or about 17 per cent. of the amount 
collected. As a part of the liquidation 
upward of 1,500 collection suits have 
been instituted in over 30 different 
counties, at a total expense of $937, 
the special deputy in charge acting also 
attorney in these collections. 


as 


“As h result loss claimants will be 
paid in full and, save in the Phoenix 
Mutual case, with interest, while in 
most of the cases there will be a con- 
siderable dividend back to members 
who have paid their assessments. Dis- 
tribution to loss claimants will be 


made immediately, and the return divi- 
dends to members will be paid as soo. 
as proper computation can be madu 

“This liquidation is the first important 
test of the new liquidation law. The 
failure of these companies had much 
to do with the agitation that resulted 
recently in the adoption by the Legis- 
lature of a new code of law affecting 
co-operative fire insurance corpora- 
tions.” 


Leaves Philadelphia Underwriters. 





To accept the Western Pennsylvania 
(outside Allegheny County) special 
agency of the National Union Fire, of 
Pittsburg, H. L. Platt recently resigned 
the Eastern New York special agency of 
the Philadelphia Underwriters. 





Special Agent in Central Penna. 





To become special agent of the Phila- 
delphia Underwriters in Central Penn- 
svlvania, A. F. O’Daniel, recently re- 
signed the district secretaryship at Al- 
lentown, Pa. 





Field Vacancies. 





Three vacancies now exist in the spe- 
cial agency ranks of New York State, 
neither the North British & Mercantile, 
Sun of London, nor the Philadelphia 
Underwriters having yet completed 
their respective staffs. 





Ex-Superintendent McNall Dead. 


the one-time stormy 
superintendent of Kan- 





Webb MeNall, 
petrel insurance 


sas, is dead. His declaration that a 
“visitation of God to the Sun-Flower 
State” was an accident within the 
meaning of a casualty policy, was a de- 
cision in keeping with his entire ad- 
ministration of the Insurance Depart- 
ment. 





Special Agent for Standard Fire. 





The Standard Fire, of Hartford, has 
appointed J. U. Dixon its special agent 
for New England and the Middle States, 
the appointment being as of July 15th. 
Mr. Dixon is now stamp clerk at Albany, 
N. Y., and his work has always been 
of a high character. 





Stamp Clerk at Albany. 





Arthur Birchenough, recently an in- 
spector for the Underwriters Association 
of New York State, has been appointed 
stamp clerk and inspector at Albany, 
vice J. U. Dixon resigned to take the 
field for the Standard Fire of Hartford. 





Capital Now $5,000,000. 





In future the capital of the Actna In- 
surance Company of Hartford, will be 
$5,000,000 instead of $4,000,000, certifi- 
eate of the increase having been filed 
with the Connecticut Secretary of State 
several days ago. 





Special Agent for Commonwealth. 





As its special agent for Ohio and 
Michigan the Commonwealth Fire, of 
New York, has appointed P. J. Moriar- 
ty, of Chicago, for some years connect- 
ed with the Western Department of the 
North British & Mercantile. 





POLICYHOLDER’S INFLUENCE. 





Decided Factor in Building Up a Life 
Insurance Company—Asset Often 
Overlooked. 





An asset too often overlooked is the 
value of a policyholder in the work of 
extending the business of a life insur- 
ance company. It does not cost a great 
deal—comparatively speaking—for a 
company to keep in touch with its pol- 
icvholders, but the cost sinks into ob- 
livion when measured wi'th the results 
obtained. 

The president of one of the leading 
companies sent the following letter to 
policyholders a few days ago. 

“A life insurance company exists by 
the co-operation of a large number of 
policyholders and it is only possible to 
increase the number of policyholders 
by enlarging the agency organization. 
It is to the interest of the policyholders 
that the agency of their company be 
constantly increasing, and it is of im- 
portance to you that this company se- 
cure a competent representative in 
your district. Will you not kindly give 
us the names of persons whom you 
think would make proper representa- 
tives for us, devoting either all or a 
portion of their time to the business. 
Also we ask your co-operation in so far 
as recommending to your friends that 
they place their insurance in your com- 
pany. The management desires to co- 
cperate with the policvholders and to 
extend and conduct the affairs of the 
company in such a way as will be for 
‘he best interests of the policyholders.” 





Lamar Life Enters Alabama. 





The Lamar Life of Jackson, Miss., har 
heen licensed in Alabama, which is the 
first State the company has entered out- 
side of its home State. The license was 
issued upon the showing of an examina- 
tion by the Mississippi Insurance De- 
partment. The semi-annual statement 
will show that the Lamar Life has gross 
assets of approximately one quarter of 
a million dollars and during the past 
six months it has made greater gains 
than at any similar period in the com- 
pany’s history. 








———————— = = = —__. 





Off for the Pacific Coast. 

L. C. Dameron, general adjuster in 
New York City for the National Fire, 
accompanied by Mrs. Dameron, is en 
route for Colorado and California, where 
he plans to spend three weeks. “Larry's” 
friends are to be found all over the con- 
tinent, and their mumber is constantly 
being added to. 





‘“‘The Leading Fire Insurance Compapy 
of America.” 














VIRGINIA WEST VIRGINIA 


AGENTS WANTED 


NORFOLK FIRE 


Insurance Corporation 
NORFOLK, VA. 





WM. B. CLARK, President. 

W. H. King, Vice-President. 

Henry E. Rees, Secretary. 
Assistant Secretaries, 





eine Gateniine A. N. Williams, E. 8. Allen, 
MARYLAND NEW JERSEY E. J. Sloan, Guy E. Beardsley 


W. F. Whittelsey, Jr., ‘‘ Marine” 


WOOD BROTHERS & COMSTOCK 


GENERAL AGENTS 


REPRESENTING 


ALLEMANNIA FIRE INSURANCE OO. OF PENNA. 
CAMDEN FIRE INSURANCE ASS’N, OF N. J. 
GEORGIA HOME INSURANGE CO., of Georgia. 
HUMBOLDT FIRE INSURANCE CO., of Pernsyivania. 
MICHIGAN COMMERCIAL INSURANCE CO., of Mich. 
PITTSBURG UNDERWRITERS, of Pennsyivania. 
WESTERN RESERVE INSURANCE GO., of Onle 


100 WILLIAM STREET - - - - New York 


| HUDSON UNDERWRITERS 


COMPOSED OF 
Lumber Insurance Company of New York 
AND 


























Adirondack Fire Insurance Company 
84 WILLIAM STREET NEW YORK 








SVEA FIRE AND LIFE INS. CO., Limited 


Gothenburg, Sweden 
United States Branch, 100 William Street, New York MORRIS L, DUNCAN, U. S. Manager 
ASSETS, $1,263,938 NET SURPLUS, $570,861 
Financially able to meet its every obligation, and prompt and liberal in doing so 














OF 


FIRE ASSOCIATION PHILADELPHIA fF 


Office: Company’s Building, 407-409 Walnut St. 
Organized 1817 Incorporated 1820. Charter Pepetual. 
Cash Oapital, $500,000, Assets, $7,801,261.56, 
E. O. Irwin, Pres. 2, &, Conderman, Vice-Pres, 
M. G. Garricues, Sec. and Treas. 
R.N. Kelly, Jr., Asst. Sec. and Treas. 





A 


1817 





Surplus Lines London Lloyds 
(Guaranteed Underwriters Only 


We can furnish you two policies covering up to $60,000 on a single risk 
in seventeen (17) syndicates composed of 116 guaranteed names of 
London Lloyds Underwriters that accept American fire business through 
our office. Immediate binders given ; 10% commission paid. If you are 
short of insurance send us full information, including list of the principal 
represented companies and amounts they carry, 





We invite your patronage and promise careful attention to your 
interest. 


MARSH & McLENNAN 


New York Office, 54 William St. Chicago Office, 159 La Salle St. 
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CASUALTY AND 


SURETY HAPPENINGS 











STUDYING ~ OHIO SITUATION 


BROUGHT ABOUT BY BY NORRIS LAW. 


E. W. DeLeon Takes Optimistic View 
of New Statute and Probable Rate 
Required. 


Columbus, O., July 13 (Special core- 
snondence)—Edwin W. DeLeon of New 
York, president of the Casualty Com- 
pany of America, was in Columbus last 
week making a study at first hand of 
conditions growing out of the enactment 
by the Ohio legislature, last winter, of 
the Norris employers’ liability law. Mr. 
NeLeon is an authority on liability in- 
surance, having written several books 
en the subject, and as many possibili- 
tics are suspected of the new Ohio law 
regulating the Jiability of employers to 
their employes as the result of injury, 
he came West to make a personal in- 
spection of conditions, and spent a 
ccuple of days with James W. Carroll, 

entral Ohio representative of his Com- 
pany. 

Greater Care by Employers. 

Mr. DeLeon takes a more optimistic 

view of the effect of the new statute on 
rates than do most of his associates in 
this line of insurance. He believes it 
will make employers more careful of 
their employes, by providing safety de- 
vices and using other methods to pre 
vent injuries. The gereral tendency of 
‘te law, he believes, would be to bene- 
fit all concerned, as, in view of the fact 
that from 35,000 to 40,000 employes are 
killed and more than 2,000,000 injured 
annually in industrial establishments, 
he believed drastic measures necessary 
He said: 
Large Increase in Rates Unnecessary. 
lt is too early to tell just what effect 
tue passage of the law, which is the 
most drastic of its kind yet enacted in 
the country, will have on rates for em- 
ployers’ liability insurance. Some of 
the companies assert there will have to 
be an average advance of 200 per cent. 
in rates, but I do not think anything of 
that kind. That there will be an ad- 
vance seems certain, but it will not be 
nearly so great as many think. 

“We are not going to do anything 
rash and new rates will only be put 
out after a study has been made of the 
situation. _We must consult with the 
employers, for it will not do to make 
an arbitrary advance in rates which 
would be a burden on the manufacturers 
of the country. That everything will 
be worked out all right is certain. The 
new laws in regard to the liability of 
employers and compensation for ae 
injured in line of employment will at 
last prove to be a good thing for both | 
employer and employe. 

“We are too careless all over this | 
country. Laws such as the Norris law | 
in Ohio and the New York statute which | 
will go into effect September 1 will have | 
a good effect. The Ohio law is the 
more drastic, but I believe it will make 
the employer much more careful in re- | 
gard to the danger of accident incurred | 
by the employe. After some months’ 
test of the new laws I believe a rate 
schedule may be worked out, which will 
be just to all concerned. At present, of 
course, we are pretty much in the dark 
regarding the effect of the new laws on | 
the amount of damages which may be | 
incurred, but in the end it is all going | 
to come right.” 


Wi ith’ na few days W. B. Joyce, pres- 
ident of the National Surety Company, | 
of New York, director in a number of 
Strong financial institutions and freely | 
conceded to be the best business gev | 
ter in the surety underwriting world, | 
Will sail for Europe for a brief holiday. | 
H's elder son, a bright chap, will gO | 
with him and get a glimpse of the old | 
world before entering Yale, which he 
plans to do in the Fall. The National 


| 
| 
| 
| 





Surety is a strong and highly progres- 
sive corporation, and Mr. Joyce is 
wonderfully and properly proud of its 
career. The constant direction of its 
affairs is anything but an easy task and 
even so vigorous a mentality as that 
had by its president occasionally needs 
a rest; hence the proposed trip acruss 
the water. 





FORCED TO RESIGN. 


Saltimore Police Officer Compelled to 
Quit for Accepting Salary from 
Surety Company. 


Having admitted that he received an 
annual retainer of $500 from the United 
States Fidelity and Guaranty Company 
ot Baltimore, while employed as cap- 
tain of the detective force of the Mon- 
vinental City, Aquilla J. Pumphrey was 
deposed from the latter position on 
Thursday last. 

Mr. Pumphrey saw no moral wrong 
in accepting the private retainer, de- 
claring th t the service performed 
was done after hours, and not on 
the city’s time. Although Captain Pum- 
purey asked to be pensioned the police 
commissioners refused to grant the re- 
quest. Executives of the several other 
surety companies of Baltimore asserted 
that while they employed detectives 
frequently, they were always had from 
private bureaus. 

GETS GOOD COMPANY. 
S. B. Brewster Appointed New Jersey 

Manager for the New Amsterdam 

Casualty. 


Having decided to embark in the 
agency fie’d, S. B. Brewster, of Newark, 
has been g'ven the management of the 
New Amsterdam Casualty Company for 
New Jersey and Eastern Pennsylvania. 
Thoroughly familiar with casualty un- 
derwriting and clean as a whistle, Mr. 
Brewster should do well in his new 
undertaking. 





Exit E. J. Smith. 


As was forecast a week ago, the suit 
of Emery J. Smith against the Columbus 
Casualty Company, of Columbus, Ohic, 
in which he sought to have a receiver 
appointed, was dismissed by Judge 
Kinkead, Monday. Settlement was made 
out of court. Smith’s stock was pur- 
chased outright, but the basis of the 
adjustment is not known. 


THE anhusicienaad UNDERWRITER 


SUICIDE IN MISSOURI. 


Effect of Law Legalizing Wrongdoing 
Injurious Alike to State and 
Companies. 


Under a law passed in that State more 
than ten years ago and decisions of the 
courts thereupon, accident and life in- 
surance companies cannot plead suicide 
as a defense against claims says the 
“Monthly Bulletin” of the Fidelity & 
Casualty Company. 

It is not necessary to say that this has 
caused heavy losses to accident compa- 
nies, nor is it out of order to say that 
the law and decisions legalize wroug. 

It is surely wrong to make any com- 
pany that is unwilling to insure against 
suicide pay for suicide when its policy 
distinctly excludes suicide. It is a law 
which impairs the validity of a contract. 
The theory that because a company does 
business in Missouri knowing the law 
it ds bound by the law is not in morals 
sound. For such a conclusion impairs 
not only the contract, but impai 
liberty to contract. 

The companies have tried to secure 
the repeal of the law, but have failed on 
each occasion. 

It is a matter of especial satisfaction, 
therefore, to find that the Insurance Su- 
perintendent of Missouri has formally 
spoken out in condemnation of it. We 
take the following from his last annual 
official report to the Governor of the 
State: 

According to statistics recently com- 
piled, suicides are increasing in the 
United States. In sixty-five American 
cities the average suicide rate has in- 
creased from 16.8 per 100,000 population 
during the years 1894 to 1898, to 17.5 
per 100,000 during the years 1899 to 1903, 
and finally to 19.5 per 100,000 during 
the five years ending with 1908. The 
rate was lowest during the year 1895, 
when it was 15.8 per 100,000 and high- 
est during 1908, when it attained 21.8 
per 100.000. When the sixty-five 
are tabulated according to population, 
it is shown that the de idal 
frequency is lowest in the small cities 
and highest in the large cities. During 
the decade ending with 1907, the suicide 
rate was 12.4 ner 100,000 in cities with 
less than 50,000 inhabitants; it was 14.2 
in cities with from 50,000 to 250,000 in- 
habitants and 19.4 in cities with more 
than 250,000 population. During 1908 
the relative position was practically the 
same, or 13.1 for the first group, 19.8 
for the second, and 22.7 for the third 
Comparing 1908 with the average for 
the preceding ten years, the suicide rat 
increased .7 per 100,000 in the saaetiion 
cities, 5.6 in the middle group, and 3.3 
in the groun of large cities. The in- 
crease was, therefore, relatively greatest 
in the cities from 50,000 to 250,000 pop- 
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ulation. When the cities are grouped 
according to geographical location, 1, 
appears that the rate during the de vad 
ending with 1907 was 15.9 per 100,00 of 
population for cities in the Nortu 
Atlantic States, 20.3 for cities in the 
North Central States, 14.5 for cities 11 
the Southern States, and 27.7 for cities 
in the Western States. For 1908 the 
relative position is practically the same 
It is thus seen that the degree of suicidal 
frequency was highest in the cities of 
the Western States, where there war 
also the most pronounced 
the rate. 

Under section 6945, R. S. Mo. 1909, in 
suits upon policies of insurance, it is 
defense that the insured commit ted 
suicide, unless it shall be shown that 
he contemplated suicide at the time ap- 
plication was made for the policy. Mis- 
souri, I am informed, is the only-State 
in the Union which has such a drastic 
law upon this subject and the companies 
operating in this State have been com- 
pelled to pay out thousands of doliars 
where the insured committed suicide 
within less than six months after taking 
out a policy. The companies, while sat- 
isfied in many 
ed contemplated suicide at the time he 
made his application, have a difficult 
task before them when they endeavor 
to prove such fact to the satisfaction of 
the court or jury. I think the law in its 
present shape is an unjust and unfair 
one. It ought to be amended by re- 
lieving the company from paying death 
losses, but requiring them to surrender 
the premiums received, in cases where 
the insured, being of sound mind, com- 
mitted suicide within six months after 


increase in 





instances that the insur- 


i in 








making h application for a policy of 
life insurance. 

There is also a moral and human- 
itarian side to this questior I believe 
that human life would be saved the 
law were amended in the manner sug- 
gested Many persons broken down with 
sorrows of financial reverses, knowing 
of the existing law, are moved to make 
out a policy and shortly afterward mal 


themselves 


way with And while a mar 
might deliberately take out insurance 


six months before he intended to com 

mit suicide, yet, if any such thoug 
; mind when he n é 
the chances are 





thing would happen withir 
which might cause him 
hopeful view of the future 





It is in order now for the s 
to appeal again to the Legis 
the matter. It goes wit! t saving ¢ 
the appeal may be successful in view of 
the statements of the superintendent 





VOLUNTARY LIQUIDATION. 
Court Allows Committee to Take 
Charge of Affairs of Enterprise 
Casualty of Philadelphia. 


The court proceedings for winding 








up the affairs of the Enterprise Casu- 
alty Co. of Philadelphia, have been 
stayed through an agreement by the 
stockholders upon a committee to liqui- 
date the institution, the committee yn 


sisting of J. D. Kelly and W. E Ber- 
nard of Philadelphia and W. Winder 
Laird of Wilmington 
The status of the 
tures leading ip to ite present 
were given in our issue of last week 
The percentage which stockholders 
may receive in settlement is a matter 
of conjecture Stockholders claim up 
ward of $225,000, whereas it is said 
that there is about $110,000 on hand 


ADDING TO ITS LINES. 








Company and fea- 
trouble 





Personal Accident and Fidelity Busi- 
nes to be Trarsacted by New Jer- 
sey Plate Glass. 


Appreciating that this the day of 
the mult'ple line writing casualty com- 
vany, the New Jersey Plate Glass In- 
surance Company, of Newark, an- 
nounces its purpose to write personal 
accident and fidelity insurance n ad 
lition to its present li Th co 
poration has arranged to crease its 


capital to $300,000 


Wanted: At. a recent conference 

Men Who of insurance commission- 

Can Grow. ers on tke subject of the 

reduction in expenses of 
fire insurance companies, one of the 
commissioners asked a prominent insur- 
ance manager if it was not the desire 
of the companies to secure a reduction 
in the commissions paid to agents. The 
manager said in answer, that it was the 
desire of the companies to pay agents 
an adequate commission; that the first 
concern of the companies was to get 
suitable representatives and to pay them 
a fair compensation—one that would at- 
tract high class, competent men. 

This statement reveals the importance 
with which the companies regard brains 
in the agent, and if the fire insurance 
companies feel the necessity of having 
high calibre yresentatives, how much 
more necessary are these qualifications 
in the casualty field men. Fire insur- 
ance has been reduced to a more or less 
scientific basis and the latitude of dis- 
cretion left to the agent is limited. 
Casualty insurance, however, is still in 
the making and every agent is of neces- 
sity an underwriter. 











The ability to get business is the first 
qualification of an agent, but equally 
important casualty insurance, espe- 
cially just now, is the capacity to keep 
Take liability in- 











abreast of the times. 
surance, for instance. This line is devel- 
oping so rapidly that even the man- 
agers themselves find considerable dif- 
ficulty in adjusting their companies to 
meet the new conditions. The most the 
on ies ca lo is to classify the new 
elen S t ess, gauge the haz- 
ard and a s It is up to the 
men in the field to do the missionary 
work and to build up the new features 
in the business. To do this they must 
informed 


keep well posted and be better in 
i insurance than the assured. 


who can fill this bill of re- 

















quirements is no automaton; indeed, if 
he is to n up to what appears to 
be ne qualifications of the 
lial agent of the future, he will 
ive to have prescience, a sponge-like 
apacity abs information, deci- 
sion and imagi! addition to 
is selling taler 
= * M2 
Personal It ji a pecularity of 
Contact rsonal accident i 


nsur- 





iat the cont 





the zent with the as- 
l necessary in the production of 
ss. I , y of other lines 
sura é t le t certain 
entag ) s that in a 

se write ind comes withor 

ect so ita 

In other fields of the business world, 
tensive iltivation by salesmen was 
followed by a period of m order ac- 








tivity, and we now have this means of 


WAS iT A BLUFF? 
indefinite Postponement of New Surety 
Company’s Launching Gives Color 
to Theory. 





saying “ 
of the corporation are prominently as- 


sociated with the Ft 





would transact a general casualty 
iting personal accident, 
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SPECIAL TALKS WITH LOCAL AGENTS 


communication between consumer and 
manufacturer as a permanent selling 
agency. It appears to be extremely 
doubtful, however, that we shall ever 
have mail order insurance. The scheme 
of selling insurance by mail has been 
tried more than once in the fife insur- 
ance field, but without success. 

It will probably be a long time, too, 
before the general public will have such 
an appreciation of the necessity of per- 
sonal accident insurance that the agent 
will be able to write policies as a 
straight business transaction instead of 
having to enact a drama of horrors to 
make the prospect understand what the 
indemnity really means. 

* * * 

Contractors Overreaching, stretching 

and Their resources to the break- 

Resources. ing point, is probably the 

cause of more business 
failures than any other thing. Espe- 
cially is this so in building construction. 
A building contractor estimates on a 
large number of undertakings, yet in 
any one year he really secures but a 
small proportion of the work figured on. 

When he is awarded an unusually 
large number of contracts in one season, 
he is apt to be placed in a very tight 
position if he is accustomed to do much 
of his business on a credit basis. With 
numerous undertakings on hand, he can 
see a profit in each if his credit is good 
for materials and his banker is willing 
to swing him for running expenses, 
wages, etc. The temptation, consequent- 
ly, to “take the chance” is very great 
and it will require, perhaps, only a few 
unforeseen obstacles, delays, labor trou- 
bles, or even a period of bad weather 
to embarrass him seriously. 

A contractor on this basis is a very 

or risk for the bonding companies, not 
only because of the danger of the col- 
lapse of his resources, but the insecure 
methods and poor business judgment of 

eontractor who habitually sails close 
to the wind and takes desperate chances, 


indicates the presence of a severe moral 
hazard. 
ca : <a 
Indictment Real estate men from 


of the some sections of the 
Automobile country report that the 
bottom has fallen out of 
the real estate market this year. There 
is a pretty general suspicion on their 
part also that the automobile is the 
cause of this condition. The phenom- 
enal increased output of the automobile 
manufacturers makes this opinion at 
least plausible. 

The ancient saying about the ill winu 
receives another confirmation—what is 
the real estate man’s loss is the insur- 
ance man’s gain, for automobile insur- 
ance has developed from a mere in- 
cidental line to a business of handsome 
revenue and rapidly increasing propor- 
tions 


burglary and one or two other lines in 

addition to isuing fidelity and suretyship 

bonds. According to Mr. Babbage the 

Company would commence writing poli- 
es not later than September first. 

Mr. Babbage always hedged when 
questioned as to the underwriting man- 
agement of his company. a fact that 
strongly inclined the fraternity to view 
the whole proposition questioningly. 

Both the United States Realty and Im- 
provement Company and the Fuller Con- 
struction Company are great institu- 
ions, and if their backers cared to enter 
a business of so hazardous a nature as 
casualty insurance, the raising of the re- 
quired would he a mere bagatelle. 

New Jersey Agency Appointments. 

Fidelity & Casualty—Johnson & Co., 
Zayonne: J. S. Sparks, Pennsgrove. 
Massachusetts Bonding.—Louis Meyers, 
Bridgeton. New Amsterdam.—F. R. 
Bonsall, Ocean Grove; Edward Nuber, 


Morristown. Ocean Occident.—Liefke & 


Laing, Plainfield Pennsylvania Cas- 
ualty—W. ™M. Dickinson, Trenton. 
Travelers Indemnity, Pryor & Cloud 


Atlantic City. 





“HIGH FINANCE.” 





Peculiar Banking Transactions Dis- 
covered by New York Insurance 
Department. 


Albany, N. Y., July 13—When Wm. R. 
Travers, the general manager of the 
Farmers Bank of Canada, was examined 
at Syracuse as to his connection with 
John Tevis, the Louisville promoter who 
sought to acquire control of the Peoples 
Mutual Life Insurance Association & 
League, now in liquidation, he testified 
that, in August, 1908, John Tevis, acting 
as the agent for the Messrs. Knabe, of 
New York and Baltimore, and one M. D. 
Chapman, a broker of New York, had 
each subscribed for $150,000 of the capi- 
tal stock of the Farmers Bank of 
Canada; that Tevis, representing the 
Knabes, had acquired. the stock, but 
that Chapman had not. It would seem 
from Mr. Travers’ testimony that he 
had reported such subscription as an 
actual sale of the stock, and that one of 
the principal reasons for his loan of 
$150,000 to Tevis—which loan was repre- 
sented by Camadian circulation that 
traveled to Syracuse one day and back 
to Toronto two days later—was that, 
as a result of the transaction, the Peo- 
ples Mutual should fill out the Chapman 
stock subscription and thereby buy 
$150,000 of the Farmers Bank stock. The 
investigation of the Peoples Mutual 
transaction by the State Insurance De- 
partment prevented its being consum- 
mated, and ultimately led to the pend- 
ing liquidation of such company. 

In the investigation of the operations 
of the Messrs. Wm. and Ernest J. Knabe 
in the stock of the United Surety Com- 
pany owned by them, it was also devel- 
oped that one C. W. Chapman of N. Y.— 
who, it would seem,was a member of the 
firm of Chapman & Co., but as to whose 
identity with M. D. Chapman above 
referred to the testimony is silent—made 
a loan to the Messrs. Knabe, on United 
Surety collaterals, and received from 
them a commission in-cash, in addition 
to the interest on the note. Mr. Chap- 
man seems to have replaced this loan 
with various financial institutions, 
The transaction seems to have been a 
similar one to that negotiated by the 
Messrs. Knabe with the Metropolitan 
Trust Co., whereby such company, on a 
loan of $115,000, secured by an un- 
authorized surety bond of the United 
Surety Company—which company was 
then owned by the Knabes—obtained a 
bonus commission, in the shape of cur- 
rency in an envelope left on the desk 
of Vice-President Chew, amounting to 
$5,750, or at the rate of ten per cent. a 
year, in addition to the six per cent. 
lawful interest charged. It was because 
of the character of the transactions 
developed on this investigation that the 
State Insurance Department refused, on 
April 30, 1910, to re-issue a license to 
the United Surety Company, which is 
a Maryland corporation. 





RECENT LEGAL DECISIONS. 
(Continued from page 10.) 





Some companies, it is true, accord a grace of 
20 days, or other fixed period, within which 
the premium in arrear may be paid on cer- 
tain conditions of continued good health, ete 
But this is a matter of stipulation, or of 
diseretion, on the part of the particular com- 
pany. When no stipulation exists, it is the 
general understanding that time is materia!. 
and that the forfeiture is absolute if the 
premium be not paid. The extraordinary and 
even desperate efforts sometimes made, 
when an insured person is In extremis, to 
ineet a premium coming due, demonstrates 
the common yvlew of this matter. 

N. Y. Life Ins. Co. v. Statham 93 1. 8S. 24 
22 L. Ed. 789. 

Policy held as Collateral Security 
Cannot be Surrendered by Pledgee 
Without Consent of Pledgor Except for 
Face Value:—Grossman received as col- 


lateral security for the payment of g 
note of $2,000, a paid-up life insurance 
policy of $2,000 on the life of Linde. 
mann. Upon failure to pay the note 
when due, Grossman surrendered the 
policy to the company for $1,240, ep- 
dorsed that amount on the note ang 
sued for the balance. There was judg- 
ment for Lindemann which the Supreme 
Court Appellate term N. Y.. affirmed 
saying in part: 

Since the policy is an instrument for the 
payment of money, its deposit as collatera| 
security, in the absence of a distinct pro- 
vision permitting its sale, gave the plaintifr 
only the right to collect, and not to sell or 
surrender, Wheeler v. Newbould, 16 N, y. 
“82. If he does surrender the policy wrong 
fully the debt is satisfied to the extent of 
the value of the security surrendered. The 
value of the policy is not the surre 
value. Toplitz v. Bauer, 161 N. Y. ’ 
N. E. 1059. Presumptively the value is 
face value of the instrument (Hawks y, 
Hinscoff, 17 Barb. 492); but the actual valu 
inay be shown (Griggs v. Day, 136 N, Y. 152, 
32 N. BE. 612, 18 L. R. A. 120, 32 Am. St.Rep 
704). The defendants should have been per- 
mitted to show thatthe insured was no longer 
an insurable risk, and the face value of the 
policy properly discounted to the actual or 
probable date of his death, would be the ac- 
tual value of the surrendered collateral, 
Kelly v. Security Mutual Life Insurance Co. 
43 App. Div. 352, 94 N. Y. Supp. 601, re 
versed on other points 186 N. Y. 16, 78 N 
E. 584; Toplitz v. Bauer, Supra. 

he defendants also pleaded a gift of the 
interest. One of the defendants is the wife 
of the plaintiff, and she was precluded from 
testifying as to conversations with her hus 
hand on the ground that they were confiden 
tial communications. If the communications 
were sufficient to estab.ish an executed gift. 
they were material, and in any event they 
were business communications, and not con- 
fidential, nor induced by the marital relat- 
tion, -arkhurst v. Derdell, 110 N. Y. 386. 
093, 18 N. E. 123, 6 Am. St. Rep. 384. 

The trial justice properly set aside his di- 
rection of a verdict, and his order should 
be affirmed, with costs. 
eee v. Lindemann 123 N. Y. Supp. 








Pleadings in Suit to Cancel Policies 
Must Fit the Evidence Produced. 
Amendments Must be Made at the Trial: 
—The company issued two policies of 
insurance in 1907, and sometime there- 
after discovered that insured falsely 
represented his then, and previous con- 
dition of health. The company declined 
the tender of the second year premium 
and brought suit for cancellation of the 
policies. Pending certain motions be- 
fore the court, insured died. Benefi- 
ciaries brought suit in another count; 
en the policies. This and the first suit 
were thereafter consolidated and tried 
as one action, the company being th: 
piaintiff and the beneficiaries, defend- 
ant. 

The jury resolved the issues against 
the company. The Supreme Court of 
N C. refused a new trial on the errors 
assigned, saying in part: 

Under the theory advanced by plaintiff, 
each policy issued during the year 1907 upon 
the life of the assured was a link in a chain 
of a fraudulent scheme, entered into by the 
defendant, Josephus Forrest, and his broth 
ers. We are not convinced that it was er 
ror, of which plaintiff can justly be heard 
to complain, when his honor permitted the 
defendant to controvert this theory of the 
plaintiff. The record shows that swhsequent- 
ly during the trial the plaintiff examined 
other witnesses as to the several policies, 
and probed much into the details, showing 
ether companies had and were contesting 
payment of their policies. The plaintiff ex- 
cepted to certain parts of his honor’s charge, 
and to his refusal to give certain special in 
structions. We have carefully examined the 
charge as given, and the refused instrue- 
tions, and we do not think plaintiff's excep- 
tion can be sustained. In the charge to the 
jury, his honor followed the decision of this 
court in Alexander v. Insurance Co., 150 N. 
C. 536.64 S. E. 482, placing the right of the 
plaintiff to avoid the policies upon the 
ground of the falsity of the representations 
and statements in the applications for in 
surance, irrespective of any fraudulent pur- 
pose or lack of honest intent. * * * 

In the present case, the plaintiff alleged 
that it issued and delivered the policies and 
received the first annual premiums, and that 
it declined to receive the second annual 
premiums tendered by defendant. Some of 
the prayers requested by plaintiff, while not 
given in the very language requested were 
svbhstantially given. and, when this is done 
it is not error. The plaintiff, after full in- 
vestigation before action begun, selected its 
own grounds upon which it sought to avoid 
the policies issued by it, and. having #9 
<elected without requesting an amendment 
of its pleadings either before or at the trial, 
it cannot be unjust to require tt to adhere 
fo them. In our opinion no errer was com 
mitted at the trial which entities plaintiff 
to a new trial, and the judgment is affirmed 
No error. 

Security Life and Annuity Co. vs. Forrest 
GS 8S. E. Rep. 139, Geo. J. Kuebler. 
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; “ACCIDENT LIABILITY AND COMPENSATION 


Bankers Association is now handled by ciation are concerned. The Interstate 




















“J 
1 the Interstate Protective Association, of (rganization is now feared by yeggmen 
. ST ee secretary is also secretary and bank burgiars, more than any or- 
12 By a joint resolution adopted by the pensation or indemnity, but to afford pr oa ip ryhen During last fall, all ganization of its kind in the United 
n- last Legislature, the Governor was em- substantial relief. pie ses and conditions of crooks were States with gcod reason, for there are 
a powered to appoint two persons who Conditions improved under this act: oe com the Seattle Exposition very few yegg hangouts and camps 
g- represent the labor interests, two who litigation became rare. It put an end = ee eens in from which we do not get inside infor- 
1e represent employers, one member of to employers’ benefit associations, it on tae core the ates by these men mution, and the yeggs know this. 
d, the Senate and one of the House as a conferred substantial benefit on work- _~ the Me. — During the past “One of the greatest handicaps in 
commission to study into and report ingmen as a class. The 1897 act was waeee all . ee ere SO SOM Kconcction with work of this character 
a upon legislation on the subject of an practically limited to hazardous employ- “.; t active, but the loss WE OSS GPO.» vans & tn wary diiienit th mendeeen Gi, 
; “ ts’ liabilit t b in 1906 i 4 tended ¢ Your secretary believes that the ti ry difficult to procure en 
“ employers HAUIKy act. ments, but in 6 it was extended t0 i400 of an Interstate Protective organ- ‘husiastic co-operation on the part of 
‘0O- . 7 ro > : = 
iff Whatever else there was, it was an cover all employments. It does not do i vion is a splendid one, and that ¢unty attorneys in obtaining convic- 
or admission that the Legislature hadn’t away with the common law liability of through wnis means will ’ be solved tions of these men Di ring the s 
Y. sufficient knowledge to draft and cour- #n employer, but the latter is practical- 217 or later the ssebeatine weubiieds six months swe have te { rR ; 
at age to enact a judicious, satisfactory lv abandoned bret whea employes at least so far as the five States com- spe cial won eutor i1 : ie of mF ; 
he employers’ liability act. are incited by blackmail mryers. j prising the Interstate Protective Asso- and adn I ' “— tis gee awe an te” 
er The State has for years been floun- , /” most of = Buropean countries : ASSO- and Mave been getting better results. 
oe dering over head and ears in the depths a ap so gran a age Poe as ener 
v. of this subject. It has discussed the cumpaaemen — i oe ioe yond 
ue uestion again and again, and has actu- ©’ x Ae Fre 4 Th Phil d | h i 
> aly experimented with it. Last year ‘M5; a ~~ much apg whe ony nes e llade p la 
». the Blauvelt and the Ackerman bills compu sory neurance. t involves no 
er were before the Legislature and the S0vernment machinery, no State re- Casualty Company 
be least <ffectual of the two was passed eT for ee ae 
a and is the law. This year needed rooanty none @ e symems | WALTER LE MAR TALBOT 


operation in Europe could be success- 
fully transplanted to this country in its De 
entirety, but the English system seems 

more adaptable to conditions here. In 
tact the New York commission, after a 


ul. amendments to the Ackerman act were President 


proposed, but were smothered in com- 
N. mittee and the whole subject referred 
to the commission as above created. 





Our New Accident Policy is Perfection 
It’s The Policy Your Client Wants 
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CMLETT II 77 COMPON? 



































“4 Last year New Soe has ror year of study, recommended for that of New York 
> rers’ lia- < with “ 2 ’ . 
nm OOOO ene ev inted a commis, State a compulsory compensation act, | SUPERIOR POLICIES it’s The Policy That’s Easy to Sell 
IS- ority legates, Sep p : and amendments to existing laws ceBALA 6. ATWOOD 
“8 sion which took enough testimony to cyyupled with an elective compensation » Fucstiem, PERSONAL ACCIDENT, HEALTH 
~ fill 500 quarto pages of printed matter ylan, something like the English plan. 290-292 Broadway, New York. LIABILITY, avromoi.s, gina 
ey and made a first report of —— 300 “The elective feature is the crucial GLASS AND CREDIT INSURANCE. 
a pages more. Another report is sti Hr factor, in the adaptation and operation aes 
+4 come, and when this work is finished 6, any effectual and satisfactory com- ¥ : 
. it will probably be the most valuable pensation plan. If employers and em- AGENCY CORRESPONDENCE 
li- compendium extant on the subject Of nioyes can be brought to understand SOLICITED 
id employers’ liability. f that such a policy will be to their mu- 
7 It shows, among other things, howfar tual advantage and interest, it can be 
: anead of the United States are the adopted here as well as in England, but 
es European countries along the lines svecessful accident insurance, like all : 
d. which seem to lead to a satisfactory so- other insurance, must, in this country, INSU RANCE BROK ERS! 
I: lution of this great problem. Broadly be voluntary, and must be accepted on 
of stated, the policy of indemnity for acci- a mutual understanding —Newark Place your SURETY and CASUALTY 
‘ fents to employes in foreign countries News. - : t ‘ 4 
y tetally discards the doctrine of fault business in the ** EMPIRE ”’ 
n and provides some measure of relief for CUTTING RATES. a oc 
Tu each man injured, the expense being . 
m added to the cost of the product, which Minnesota Bankers Association Com- CAPITAL, $500,000 
1e the community must pay. ; plains of Attitude of Burglary In- Business producers not now under contract wanted for open territory 
e- Germany led the way in 1838, de surance Writing Companies. . 
fi- veloping the policy until, in 1884, acci- Address Agency Department 
ly dent insurance became compulsory on Serious complaint is made by Secre- ° 
it workmen engaged in all manufactures tary Charles R. Frost, of the Minnesota The Empire State Surety Company 
»d and ades. The duty to insure against Bankers Association, of the antagonism 84 WILLIAM STREET, NEW YORK 
i‘ ail accidents, without regard to cause of the organization’s insurance depart- 
d- or blame, rests on the employers, who ment by the burglary insurance com- 





pay the entire cost. It is bureaucratic panies. Touching upon this subject, | WORTH INVESTIGATING 


st ip operation, but more than twelve mil- Mr. Frost says: 








of lion wage-earners out of a total of fifteen “The gross receipts in the insurance THE BIG OPPORTUNITIES FOR AGENTS IN WRITING 
rs millions are insured, and there is no department amount to $9,016.82. l 
movement of workingmen or employers “The financia] statement included in COM M ERCIA L oa d IN D US TR IA 5 
fr, to change this policy. Accident litiga- the secretary’s report shows the income H h d A / 
on tion is practically unknown. derived from the insurance department. ealt am ccident nsurance 
ne . Austria adopted a compulsory acci- This is not as good a showing as we Write and get our proposition for Agents and Special Representatives on salary or commission basis 
h dent insurance policy in 1887, Norway expected to make, but conditions which THE SECURITY CASUALTY COMPANY 
- in 1894, the government itself going We could not possibly control, are large- INDIANAPOLIS. IND. 
o into the insurance business. Finland ly responsible. in the Grst aggeeme. al- $100,000 deposited with Auditor of State | E. O. BURGAN 
he passed a compensation act in 1895, paete every insurance company writing for Protection to Policyholders | ; " Maneger 
it- France and Denmark in 1898, Spain and >"rglary and fidelity bond business in 
edd South Australia in 1900. Sweden in Minnesota, is fighting our insurance de- 


8 , 
“ 1901, Netherlands and Greece the same Partment with a great deal of bitter- 
wer, Lanenibela pon British Columbia ness, cutting rates to ridiculously low MONEY MAKING POSSIBILITIES 


iu 1902, Belgium and Italy in 1903. Even figures when it is necessary to prevent GET ACQUAINTED WITH OUR 











fe Russia adopted an act in 1908. In the our department from getting the busi- | NEW HEALTH AND ACCIDENT POLICIES and the OPPORTUNITIES 
past twenty-six years twenty-one coun- "ess. This cannot last much longer, we have FOR DISTRICT AND LOCAL AGENTS 
“J tries including all the important indus- however, and I am looking for a very Local Fire and Life Agents can carry this line and will tind it a money-maker 
“ trial States of Europe except Switzer- ee set this department from the start. We have some Choice Openings in New York «id New Jersey 
is land, have adopted the principle that ‘uring the ensuing year. As a matter Write to-day for particulars to vate 
N. each industry must bear the burden of Of fact, during the past two months our F 
he its personal accident loss, just as it al- bwsiness has very materially increased PETER PATTERSON, Secretary 
= ready bears the burden of accidental Over any other similar time during the FEDERAL CASUALTY CO., - - - DETROIT, MICHIGAN 
n loss to machinery or paint, and the cost past year. Besides the business actual- Assets, $255,424.83 Surplus, $224,006.23 
ir- of insurance is added to the cost of ly written and delivered, there are still 
- production. a number of matters pending, upon 
nd At first the employers opposed this which we should realize in the near fu- THE 
at policy, but no country that has once ture, commissions aggregating several 
al eg . . hundreds of dollars. 
of adopted it has rescinded. All have ex “C ad tract with the N 
ot tended the scope of the laws first en- |. ertainly our contract wi nated INSURANCE CO. OF NEW YORK 
re acted. tional ryerd ee has — nate cane ~~ reall 
e, a : ’ sp'endid thing for our association, be (Formerly The Metropolitan Plate Glass an ualty Insurance Co. 
Engl: Ss s workmen’s com- ‘F 
ts Pere monyh g my 5 eats ah an in- cause, as I have stated before, had it Home Office, 47 CEDAR STREET 
id snrance act, but it attached to every - a = —— nee Chartered 1874 
9 contract between employer and em- ‘ates in Minnesota on certain classes PLATE GLASS PO ICIES 
i. ploye the condition that for all acci- eauipment would be practically pro- 2 we oN teeta L 
re dents in the employment, compensation hibitive now, and rates on fidelity bonds | OF THE MOST APPROVED FORMS 
m should be pald at certain specified rates Would be also considerable higher. EUGENE H. WINSLOW, President 
“I to the employed without regard to the Protective Department. DANIEL D, WHITNEY, Vice-Pres. 8. WM. BURTON, Sec. ALONZO G. BROOKS, Ass’t Sec. 


question of the employer’s neglect. It “As you are all undoubtedly aware, | RELIABLE AND ENERGETIC AGENTS WANTED 
ast did not aim at complete pecuniary com- the protective work of the Minnesota | 
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JOHN B. MURPHY, 
RESIDENT VICE-PRESIDENT 


New York Office, 84 William Street. 


TELEPHONE 1770-71 JomN. 








THE NATIONAL LIFE U. S. A. 


Wants Good Producers for District and General Agents 
A SPLENDID CHANCE 
to grow with a Western Company more than forty 
years old, operating in thirty States and Terri- 
tories. 
WORK FOR YOURSELF! 
We have a Special Proposition for 1910. Why not write us ? | | 


CHICAGO'S OLDEST AND STRONGEST COMPANY 


ROBERT D. LAY, Secretary, 169 La Salle Street, Chicago] | 











The Western Life Indemnity Company 


of Chicago, offers exceptional opportunities to 
men who can write business. 


Address in confidence 


GEO. M. MOULTON, W. B. MUSSELMAN, 
President Sup’t of Agencies 


Over $100,000 deposited with the State of Illinois 














LONDON GUARANTEE AND ACCIDENT CO., Ltd, 


OF LONDON, ENGLAND 


Head Office _*-F: J. Walters 
CHICAGO 4 & Resident Manager 
> a A, 45-49 Cedar St. 
F. W. LAWSON ee oe New York 
Gen’l Manager %’% he Be, ous fF eetiieacts 
" Wagar Sib BA Elmer A. Lord & Co. 
sability, nt, (2 mma ere SUG, ) 145 Milk St., Boston 
Heath, Credit, Burglary F bee Resident Mgrs., ——— 
and Steam boiler Established 1869. —_——New Engiand | 








The Great Western Life Insurance Co. 
KANSAS CITY, MISSOURI, U. S. A. 








DESIRABLE TERRITORY 
AVAILABLE TO KEEN, ES in 
ACTIVE, RELIABLE Aiwa 
SOLICITORS Lg? ai GEO. STEVENSON, JR., 
f ee PRESIDENT 
LIBERAL COMMISSIONS - See 
He. o/ = JAMES GHAPPELLE, 
THOROUGHLY " ef = SECRETARY 
JP-TO-DATE POLICIES ; Be 
‘ iV A. D. BONNIFIELD, 


CORRESPONDENCE AGENCY SUPERINTENDENT 


DIRECT WITH THE COM- 
PANY SOLICITED 
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STOCK SALES MANAGER WANTED 


We are desirous or securing the services ot a thor- 


oughly experienced and practical sales manager who 





can hire and control a large force of stock salesmen. 


We want a man who has a connection and following 





among A-] stock salesmen as well as investors— 





“a live wire” who can infuse life and enthusiasm 





into his sales force. Our proposition is a high-grade 


one and “as straight as a string,” and we will pay 





the limit for a man with similar qualifications.. Ap- 





plications can be addressed in fullest confidence to 


The Union National Securities Co. 
of America 


Fiscal Agents for the Farmers National Life 
Insurance Company of America (Organizing) 


HEAD OFFICE, 716--17--18--19 HIPPODROME BLDG. 
CLEVELAND, OHIO 








Scranton Life Insurance Co. 


JAMES S. McANULTY, President 


HAS GOOD TERRITORY TO OFFER LIVE 
AGENTS WHO CAN MAKE GOOD 





Assets - - $584,482 62 
Reserve - - $201,330 00 
Capital - - $300,000 00 
SURPLUS - - $64,374 37 
Address WM. E. NAPIER, Secretary 
SCRANTON, PA. 











Citizens Life Insurance Company 
Louisville, Kentucky 
ABSOLUTE SECURITY 





The Deposit held by the Treasurer of the STATE OF 
KENTUCKY Guarantees the Reserve on every 
poliey issued by this Company 





LIBERAL CONTRACTS 





W. H. GREGORY, President 














